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The  Investment  Matching  Service  of  Alberta 

(IMSA)  assists  Alberta  businesses  to  grow 
by  attracting  direct  equity  investment  or 
establishing  strategic  alliance  partnerships. 

Alberta  based  businesses  of  all  sizes  and  a 
global  network  of  investors  and  strategic 
alliance  partners  are  registered  with  IMSA. 
Using  IMSA’s  computer  database  program, 
companies’  needs  are  matched  with 
investors  or  strategic  partners.  Based  on 
company  business  plans,  IMSA  develops 
and  maintains  a profile  for  each  business 
opportunity. 

Opportunities  registered  with  IMSA  may  be 
eligible  for  approval  under  the  Alberta  and 
Canadian  Guidelines  of  the  Entrepreneurial 
Immigration  component  of  the  Business 
Immigration  Program. 

Business  opportunities  registered  with  IMSA 
are  marketed  to  a global  network  of 
investors/strategic  alliance  partners  through 
a variety  of  methods. 

• Registered  investors  and  strategic  alliance 
partners  receive  profiles  of  new  and/or 
updated  opportunities  meeting  their  crite- 
ria as  they  become  available. 

• The  Investment  Matching  Service  of  Alberta 
Catalogue  is  distributed  to  the  network 
twice  a year.  It  focuses  on  the  new  and 
updated  Alberta  business  opportunities 
registered  with  IMSA  within  the  six  months 
prior  to  printing. 

• IMSA’s  web  site  contains  numerous  Alberta 
business  opportunities  listed  by  industry  sec- 
tor. Users  can  request  profiles  of  business 
opportunities  of  interest.  In  addition,  users 
can  register  with  IMSA  on-line  either  as  an 
Alberta  business  seeking  assistance  or  as  an 
investor  or  strategic  alliance  partner  seeking 
business  opportunities  within  Alberta.  The 
address  is  http://www.edt.gov.ab.ca/imsa 


• Investment  Perspectives  of  key  industry 
sectors  in  Alberta  are  regularly  produced 
and  distributed  to  the  global  network.  In 
addition  to  a brief  overview  of  the  industry, 
the  Perspectives  include  profiles  of 
approximately  20  business  opportunities 
within  each  industry  sector. 

For  further  information  on  opportunities  list- 
ed in  this  Catalogue,  please  forward  the 
response  form  on  the  back  page  of  this  pub- 
lication indicating  which  profiles  you  would 
like  to  receive.  Please  note  that  additional 
business  opportunities  in  a variety  of  indus- 
try sectors  are  also  available  upon  request. 

To  register  with  IMSA  either  as: 

• an  investor  or  strategic  alliance  partner 
seeking  business  opportunities,  or 

• an  Alberta  company  seeking  investment 
capital  or  a strategic  alliance  partner 

please  complete  the  form  at  the  back  page 
of  this  publication.  A registration  package 
will  be  sent  to  you. 


Direct  Inquiries  to: 


Investment  Matching  Service  of  Alberta 
Alberta  Economic  Development 

4th  Floor,  Commerce  Place 
10155-  102  Street 
Edmonton,  Alberta 
Canada  T5J  4F6 
Telephone:  (403)  422-6236 
Telefax:  (403)422-9127 

CR 

Investment  Matching  Service  of  Alberta 
Alberta  Economic  Development 

#300,  639  - 5 Avenue  S.W. 

Calgary,  Alberta 
Canada  T2P  0M9 
Telephone:  (403)  297-6612 

E-Mail:  imsa@censsw.gov.ab.ca 
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Nutritious  Products  & 
Formulation  Development 


New  Era  Nutrition  Inc.  of  Edmonton 
focuses  on  the  research,  development  and 
marketing  of  advanced  products  from  nat- 
ural sources  at  the  food/drug  interface  to 
improve  health  and  performance.  The 
company  has  developed  three  distinct  but 
related  lines  of  food  bars:  personal  nutri- 
tion bars,  performance  bars  and  nutraceu- 
tical  bars.  New  Era  also  provides  a range 
of  services  to  third  parties  capable  of  mar- 
keting food  bars  and  snack  products.  The 
company  specializes  in  formulating  prod- 
ucts to  address  a suite  of  objectives, 
including  health,  performance,  price,  etc. 
New  Era  will  also  upon  request  manage 
the  manufacture  and  packaging  of  these 
custom  products.  Investment  of  $2  million 
is  sought  for  the  establishment  of  manufac- 
turing facilities  and  for  new  market  devel- 
opment. New  Era  also  seeks  alliances  for 
the  distribution  of  its  food  products  with 
suitable  companies. 


Salad  Produce  - Year  Round 


The  Salad  Factory  Corp.  of  Bow  Island 
specializes  in  the  growing  of  year-round 
crops  for  salads,  flavours  and  medicines. 
Established  in  1981,  the  company  has  suc- 
cessfully demonstrated  its  capability  to 
grow  twelve  crops  per  year  in  newly 
designed,  all-season  greenhouses  in  an 
operation  unique  in  Canada.  The  compa- 
ny’s superior  technology,  based  on  a 
growing  method  known  as  Nutrient  Film 
Technique,  produces  quality  salad  cash 
crops  which  compete  favourably  with  pro- 
duce grown  by  traditional  agricultural 
methods  in  terms  of  price,  quality  and  con- 
sistency. Salad  Factory  is  seeking 
investors  for  its  operation  in  Bow  Island  or 


parties  interested  in  purchasing  one  of  its 
turnkey  factory  packages.  A sustainable 
30  percent  or  greater  is  the  anticipated 
long  term  return  for  such  an  investment. 
Investment  capital  of  between  $1  million  to 
$1 .6  million  will  be  required  per  factory. 


Premium  Brewery 


Bow  Valley  Brewing  Co.  Ltd.  (BVB),  which 
started  in  1993,  has  established  a brewery 
in  Canmore  to  produce  high  quality  beers 
for  the  Bow  Valley,  Mountain  Parks  and 
adjacent  markets  of  Alberta.  BVB  began 
sales  of  its  Bow  Valley  Premium  Lager  in 
kegs  and  bottles  in  1995  and  it  is  being  dis- 
tributed throughout  Alberta.  BVB’s  Bruno’s 
Mountain  Bock  (a  6 percent  dark  lager)  was 
introduced  in  draught  in  the  spring  of  1996. 
Bottling  and  distribution  commenced  in 
March  1 997.  The  goal  of  BVB  is  to  achieve 
a production  capacity  of  15,000  to  20,000 
hectolitres  within  five  years.  The  company 
is  seeking  investment  of  up  to  to  $1  million 
through  a private  placement  offering  of 
common  shares  to  fund  ongoing  marketing, 
operations,  plant  capitalization  and  future 
expansion  activities. 


Canada-China  Joint  Venture 
Dairy  Project 


Eagleridge  Dairy  Products  Inc.,  based  in 
Calgary,  has  extensive  international  experi- 
ence in  dairy  management,  production, 
marketing  and  processing.  Its  first  joint 
venture  company,  Canalta  Dairy  Products 
Ltd.,  is  located  between  Beijing  and  Tianjin 
and  has  a capacity  of  producing  4,000  MT 
of  speciality  formulated  milk  powders.  With 
a sales  office  in  Beijing  and  a head  office 
in  Tianjin,  the  company’s  sales  force  has 
access  to  one  of  the  highest  income  and 
largest  markets  in  China  with  more  than  80 
million  people.  Negotiations  are  underway 
for  a second  joint  venture  project. 
Eagleridge  is  seeking  investment  partners 
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to  provide  $750,000  in  oapital  to  purohase 
the  necessary  processing  equipment  and 
to  implement  the  company’s  marketing 
plan.  The  company  is  also  seeking  strate- 
gic alliances  in  the  areas  of  marketing  and 
technology  transfers. 


Homestyle  Cabbage  R6lls 


Authentic  Cabbage  Rolls  Co.  Ltd.  is  cur- 
rently producing  four  varieties  of  cabbage 
rolls  which  are  being  marketed  through 
major  grocery  chains  in  Edmonton  and 
Northern  Alberta  under  the  brand  name 
“Irene’s  Cabbage  Rolls”.  The  cabbage 
rolls  are  fully  cooked,  ready-to-eat,  made 
with  choice  quality  ingredients,  available  in 
a number  of  convenient  sizes  and  market- 
ed in  a frozen  state.  The  company  began 
as  a homebased  business  and  is  now  uti- 
lizing space  at  a local  community  facility  in 
order  to  service  its  clients.  Considerable 
opportunities  exist  for  the  company  to 
expand  the  business  even  further  as  its 
products  have  been  requested  from 
across  the  country.  The  development  of 
Canada’s  first  cabbage  roll  manufacturing 
facility  is  required  in  order  to  meet  this 
demand.  Financing  of  $250,000  is  being 
sought  to  construct  a 3,000  square  foot,  fully 
equiped  facility  complete  with  store  front. 
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ucts  presently  available.  Equity  funding  of 
$250,000  is  sought  to  establish  a larger- 
scale  food  processing  operation,  purchase 
the  necessary  equipment  and  implement 
its  strategic  marketing  plan. 


Bottled  Water  Distributor 


Founded  in  1992,  Water  Boy  produces 
and  distributes  steam  distilled  and  reverse 
osmosis  water,  and  distributes  mineral 
enriched  water  and  spring  water  from  the 
Rocky  Mountains.  From  the  company’s 
2,500  square  foot  facility  in  Grande  Prairie, 
it  currently  distributes  3,000  to  4,000  bot- 
tles monthly.  Water  Boy  services  areas  in 
Alberta  and  British  Columbia.  The  compa- 
ny is  seeking  $100,000  or  more  from  pas- 
sive or  participating  equity  investors  or 
through  a strategic  alliance.  The  financing 
is  sought  to  upgrade  the  production  facili- 
ties and  distribution  equipment,  to  begin 
producing  a small  pack  spring  water  prod- 
uct for  domestic  and  international  distribu- 
tion and  to  set  up  a wholesale  bottle  distri- 
bution branch  for  Western  Canada.  These 
areas  may  be  considered  one  investment 
or  segmented  into  two  or  three  separate 
investments.  The  percentage  of  the  com- 
pany available  to  investors  is  negotiable. 


Asian  Delicious  Foods  Ltd.  of  Edmonton 
was  formed  to  develop  and  enhance  the 
market  for  Indian  cuisine  in  the  form  of 
frozen,  ready-to-eat,  canned  and  vacuum 
packed  meals.  Incorporated  in  1994,  the 
company  is  a food  manufacturer  and  dis- 
tributor which  is  looking  to  expand  its  mar- 
ket by  focusing  on  the  introduction  of  two 
additional  frozen  food  products  in  the 
Edmonton  area:  a vegetarian  samosa  and 
a non-vegetarian  tandoori  chicken.  Asian 
Delicious  Foods  seeks  to  facilitate  the 
replacement  of  many  of  the  imported  prod- 


COMMUNICATIONS/ 

TELECOMMUNICATIONS 
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Digital  Business 
Communication  Tools  & Services 


Show  & Tell  Inc.,  formed  in  1993,  has 
developed  unique  technologies  which 
allow  for  fast,  easy  and  economical  digiti- 
zation of  information  through  any  media 
including  floppy,  hard  and  laser  disk;  CD- 
ROM;  Internet;  overhead;  slide;  television 
and  video  tape.  Its  Guest  Information 
Network  product  is  an  in-house,  on-site 
digital  television  network  and  broadcast 
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channel  ideal  for  hotels  and  resorts.  It  was 
developed  for  two  large  Alberta  hotels. 
Negotiations  are  now  underway  to  sell  or 
license  the  product.  Show  & Tell’s 
Exposure  and  Digitation  are  infomedia 
products  that  allow  clients  to  take  tradition- 
al literature  and  presentation  materials  and 
add  elements  such  as  animation,  graphics, 
interactivity,  music,  etc.  Show  & Tell  wish- 
es to  pursue  and  develop  strategic 
arrangements  to  further  the  use  of  its  prod- 
ucts. Capital  of  up  to  $2  million  is  sought  to 
intensify  marketing  and  sales  activities  and 
for  further  research  and  development. 


PowerTEL  Communications  is  a 

Calgary-based  company  incorporated  in 
November  of  1995.  A retailer  and  whole- 
saler of  long  distance  products, 
PowerTEL  private  bands  long  distanoe 
products  with  the  corporate  olients’  logo 
for  the  ability  to  raise  money,  promote 
their  company  or  fund-raising. 
Registered  with  the  Canadian  Radio- 
Television  and  Telecommunications 
Commission,  this  corporation  publicly 
trades  on  the  Alberta  Stock  Exchange. 
To  expand  business,  PowerTEL  is  seek- 
ing $1.5  million  in  equity  investment  and 
is  willing  to  accept  more  than  one  pas- 
sive investor.  Strategic  alliances  by  way 
of  joint  venture,  marketing  or  technology 
transfers  are  welcome. 


Pay-Per-Call  Service  Bureau 


Starpoint  Communications,  based  in 
Peace  River,  provides  a complete  array 
of  services  for  businesses  and  entrepre- 
neurs wishing  to  take  advantage  of  the 
rapidly  growing  Pay-Per-Call  telephone 
number  industry.  Pay-Per-Call  numbers 
can  work  with  conventional  telephone 
systems,  computer  networks,  the  mail 


and  for  infomercials.  The  focus  of  the 
industry  to  this  point  has  been  on  the 
psychic  hotline,  chat  or  dateline.  It  is 
Starpoint’s  intention  to  be  more  creative 
and  educate  the  business  world  with 
more  practical,  efficient  and  profitable 
uses  of  the  Pay-Per-Call  service.  Fortune 
500  companies  have  already  invested 
substantial  advertising  and  promotional 
dollars  into  this  new  industry.  Starpoint 
Communioations  requires  $575,000  in 
equity  financing  to  purchase  the  neces- 
sary equipment  and  cover  initial  operat- 
ing oosts.  Up  to  49  percent  of  the  com- 
pany is  available  to  interested  investors. 


COMPUTER  RELATED 
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Intelligent 

■■ 

Transportation  System 

Smart  Tag  Logistics  Inc.  (STLI)  of 
Calgary,  along  with  its  Canadian  and 
American  strategic  allies,  has  developed 
products  meeting  the  needs  of  firms 
operating  in  the  commercial  vehicle 
operations  less-than-truckload  segment, 
the  oil  and  gas  industry  and  related  envi- 
ronmental markets.  Its  two  key  products, 
Cargo*Mate  and  Waste. trac,  provide  real 
time  reporting  capability  to  the  world- 
wide Dangerous  Goods/HazMat  man- 
agement market.  The  Cargo*Mate  sys- 
tem technology  is  protected  by  four 
patent  pending  applications  in  the  U.S. 
STLI  is  seeking  equity  capital  of  $15  mil- 
lion to  be  used  for  continuing  product 
development,  marketing,  working  capital 
and  other  capital  requirements. 


Smart  Card 
Software  & Hardware 


StarGenix  Corporation  is  engaged  in 
marketing  products  developed  by 
Starcard  Technologies  International  Inc. 
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(STI)  applying  “chip  card”  or  “smart 
card”  technology.  Client  industries 
include  government  (health,  social  ser- 
vices, customs  and  immigration),  oil  & 
gas,  manufacturing,  financial,  retail, 
telecommunications,  security,  high- 
tech,  and  others  in  the  geographic 
areas  of  North  and  South  America  and 
Asia.  StarGenix  is  seeking  an  invest- 
ment of  $2  million  to  assist  in  the  corpo- 
ration meeting  the  challenges  associat- 
ed with  the  next  steps  in  the  company’s 
business  plan.  These  steps  are 
focused  on  software  development, 
hardv\/are  design,  retrofitting  and  mar- 
keting. In  June  1996,  StarGenix,  in 
association  with  Parks  Canada, 
launched  North  America’s  largest  ever 
smart  card  project  involving  20,000 
cards  worth  $1.8  million  for  use  in  Banff 
National  Park  and  in  the  town  of  Banff. 


Computer  Controlled 
Smart  Building  Technology 


Since  1993,  AgraTek  Ltd.  of  Edmonton 
has  been  developing  a stand  alone 
smart  product  that  communicates  with 
the  family  home  computer.  The  compa- 
ny’s security  access  control  and  prob- 
lem monitoring  system  is  geared  to  the 
specific  needs  of  farmers.  The  system 
offers  security  access  and  power  door 
lock  control  of  key  zones;  fire,  smoke, 
power  failure,  and  high/low  temperature 
monitoring;  and  closed  circuit  TV  control 
all  operated  by  a PC.  The  PC  aspect 
allows  for  convenient  remote  access  to 
the  system,  extensive  information  trans- 
fer of  problems  to  remote  locations,  and 
the  future  potential  to  scan  in  video 
images  for  modem  transfer.  The  system 
has  user-friendly  software  and  can  be 
used  by  up  to  3 on-site  computers.  The 
product  is  months  from  completion  and 
AgraTek  is  seeking  $600,000  in  invest- 
ment capital  to  complete  the  develop- 
ment and  to  begin  extensive  marketing. 


Accounting  & Tax  Software 


Incorporated  in  1985,  EXECU  Software 
Systems  Inc.  has  developed  an  account- 
ing, working  paper  and  tax  software  sys- 
tem for  public  accountants.  The  company 
originated  as  a professional  accounting 
firm  and  its  product  is  unique  in  that  it 
serves  as  a singular  package  which 
includes  every  system  a public  accountant 
would  need  to  complete  their  clients’  year 
ends.  It  also  includes  corporate  and  per- 
sonal income  taxes  for  all  Canadian 
provinces,  complete  with  e-mail  filing.  This 
single  system  approach  provides  compre- 
hensive functionality  at  25  to  30  percent 
less  in  time  and  cost  over  competing  prod- 
ucts. EXECU  is  seeking  a joint  venture 
partner  and  partnership  opportunities  in 
the  areas  of  marketing  intelligence  and 
tax/accounting  programming  expertise. 
Equity  financing  of  $500,000  is  sought  from 
both  participating  and  passive  investors. 


Accounting/Financial  Software 


Dynamic  Financial  Software  (DFS)  of  St 
Albert,  just  outside  of  Edmonton,  develops 
and  manufactures  software  designed  to 
help  people  manage  medium  sized  orga- 
nizations. The  focus  is  on  an  affordable, 
high  performance,  networkable  accounting 
general  ledger  software  package  that  will 
provide  a wedge  for  higher  margin  prod- 
ucts and  services.  DES’  services  will  also 
include  design  and  installation  of  systems, 
training  and  support.  DES’  products  are 
built  for  the  Windows  95  platform,  year 
2000  compliant,  and  have  powerful  and 
sophisticated  security  features.  The  soft- 
ware is  easily  installed  on  networks  and 
over  200  concurrent  users  can  be  accom- 
modated. The  company  is  seeking 
$400,000  in  equity  financing  in  order  to 
commercialize  its  software.  Funds  will  be 
used  to  purchase  necessary  office  equip- 
ment and  for  marketing  purposes. 
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Virtual  Reality 
Hardware  & Software 


Edmonton  based,  The  Paragon  Quest 
Ltd.,  has  been  pursuing  hardware  and 
software  virtual  reality  solutions  for  the  pro- 
fessional architect,  engineer,  drafter  and 
mass  home  computer  entertainment  field 
for  the  past  three  years.  The  Paragon 
Quest  recently  completed  its  latest  virtual 
reality  system,  MAXIM-EYES  VR,  which  is 
an  electronic  device  connecting  externally 
with  an  IBM  compatible  computer.  The 
user  wears  LCD  glasses  to  see  full  screen, 
true  3D  depth  images  in  the  monitor.  The 
technology  is  able  to  support  all  IBM 
based  PC  operating  systems,  has  unlimit- 
ed colour  support  and  unlimited  display 
resolutions,  thereby  making  the  system 
suitable  for  the  mass  home  computer  mar- 
ket. Currently,  many  existing  software  titles 
are  compatible  with  MAXIM-EYES. 
Software  developers  and  QEM  distributors 
have  indicated  a strong  interest  in  the  tech- 
nology. Equity  financing  of  $395,000  is 
sought  to  build  a solid  financial  base  for 
the  company  as  it  moves  into  the  produc- 
tion and  marketing  phase  of  development. 


CONSTRUCTION/ 

FORESTRY 
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Construction  Design 

■■ 

Duracon  Wall  Systems  (Canada)  Limited 

in  conjunction  with  Fortress  Structures 
Limited,  are  the  developers  and  owners  of 
the  proprietary  rights  to  the  Duracon  pre- 
cast segmental  earth  retention  system. 
Duracon  Dryland  Wall  and  Duracon 
Shoreline  Wall  represent  an  innovative 
design  methodology  for  structure  design 
and  provides  significant  advantages  in 
terms  of  economics  and  constructability. 
Duracon  Wall  Systems  is  seeking  an 
investment  of  $500,000  to  meet  the  chal- 
lenges associated  with  the  next  steps  in 
the  company’s  strategic  plan.  These  steps 
are  focused  on  licensing,  marketing  and 
operations  programs  in  concert  with  the 
detailed  engineering  and  evaluations  sub- 
missions required  by  the  Department  of 
Transportation  in  Canada  and  the  U.S. 
Additionally,  the  company  is  seeking  to 
form  strategic  alliances  with  suitable  part- 
ners who  are  qualified  to  promote  and  dis- 
tribute the  products  to  global  markets. 


CD-ROM  Promotional  Product 


Northern  Lights  Multi-Media  is  an 

Edmonton  based  company  with  a promo- 
tional CD-RQM  product  featuring  a select 
group  of  “the  best”  Canadian  outdoor/ 
adventure  tourism  operators  and  establish- 
ments. This  product  will  be  targeted  to 
high  income  professionals  in  the  U.S., 
Europe  and  Southeast  Asia.  A prototype 
has  been  developed  and  the  premier  edi- 
tion is  targeted  for  the  fall.  Northern  Lights 
Multi-Media  is  seeking  an  investment  part- 
ner to  provide  $100,000  for  production 
costs  and  initial  cash  flow.  Profitability  is 
anticipated  by  the  end  of  the  first  year. 


ELECTRONICS 


Microelectronics 

Manufacturing 


Harding  Instrument  Co.  Ltd.  of  Edmonton 
designs,  develops,  manufactures  and  mar- 
kets microelectronics  based  flow  and  level 
measurement  products  for  the  oil  and  gas 
industry  as  well  as  intercom  and  security 
products  for  correctional  institutions.  The 
company  is  also  involved  in  the  develop- 
ment and  manufacture  of  several  products 
in  other  market  areas.  Products  are  sold 
worldwide  through  a network  of  strategic 
partners  and  distributors.  The  company 
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has  27  employees  and  sales  of  $2.5  mil- 
lion. Harding  is  interested  in  seeking 
equity  investment  of  between  $1  million 
and  $1.5  million.  Both  passive  and  active 
investors  are  sought.  Minimum  individ- 
ual investment  sought  is  $500,000. 


MANUFACTURING 


Helitec  Aviation  of  St.  Albert,  just  outside 
of  Edmonton,  has  been  formed  to  devel- 
op, manufacture  and  market  a kit  heli- 
copter known  as  the  SkyShark.  The  com- 
pany intends  to  sell  its  advanced,  two- 
place,  payload  capable  kit  helicopter  to 
corporations,  private  enthusiasts  and 
aviation  oriented  people  globally.  Key 
uses  for  this  type  of  aircraft  include  law 
enforcement,  ranching,  crop  spraying 
and  search  and  rescue.  To  date,  more 
than  $250,000  in  R&D  has  been  spent. 
Funding  in  the  amount  of  $4.5  million 
(U.S.)  has  been  secured  to  complete 
prototype  development,  commission  a 
production  facility,  launch  a sales  cam- 
paign and  for  working  capital.  A further 
$1.5  million  (U.S.)  is  required  to  fully  fund 
this  project.  Both  participating  and  pas- 
sive investors  are  sought  and  the  per- 
centage of  the  company  available  is 
negotiable. 


LifeSense  Corporation  is  a Calgary  com- 
pany that  commenced  operations  in 
March  1996  and  is  engaged  in  the  com- 
mercialization of  a unique  proprietary 
sensor  technology.  The  company  plans 
to  license  the  technology  to  strategic 
partners  and  manufacture  components 
containing  the  circuit,  thus  enabling  the 
technology  to  be  applied  to  a wide  vari- 


ety of  devices  with  many  different  appli- 
cations. LifeSense  is  seeking  an  invest- 
ment of  $1  million  to  assist  in  the  compa- 
ny’s growth.  The  funds  would  assist 
LifeSense  in  meeting  the  challenges 
associated  with  the  next  steps  in  the 
company’s  strategic  business  plan 
which  are  focused  on  marketing  and 
manufacturing  activities. 


1443  Wood  Pallets  & 

Plastic  Moldings 


Chrysalis  is  a not-for-profit  Alberta  soci- 
ety dedicated  to  enabling  citizens  with 
disabilities  to  participate  fully  in  the  com- 
munity. The  society  is  looking  at  enter- 
ing into  joint  ventures  to  develop  two 
“for-profit”  business  opportunities  it  has 
identified,  namely  wood  (a  pallet  re- 
building service)  and  plastics  (supplier 
of  janitorial  containers).  The  wood  oppor- 
tunity requires  about  $200,000  to  pur- 
chase equipment  and  to  develop  and 
expand  a complete  pallet  re-building 
service.  The  plastics  opportunity 
requires  about  $500,000  to  purchase  a 
blow  molder  and  a fill  line.  Chrysalis  cur- 
rently has  160  employees  and  $6  million 
in  sales. 


TechRi  Corporation  Inc.’s  subsidiary, 
TechRi  Extrusion  Industries,  has  been 
formed  to  manufacture  low  cost  recycled 
polyethylene  in  a state-of-the-art  facility 
to  be  located  in  either  Edmonton  or 
Calgary.  The  proposed  plant  will  yield 
4.8  million  pounds  of  polyethylene  per 
year.  Grades  of  polyethylene  to  be  pro- 
duced include:  low  density,  linear  low 
density,  medium  density,  high  density 
and  high  molecular  weight  polyethylene. 
The  Canadian  polyethylene  sheet  market 
is  estimated  at  41  million  pounds.  The 
company  expects  to  achieve  sales  of 


9 


ALBERTA  INVESTMENT  OPPORTUNITIES  BY  INDUSTRY 


more  than  $1  million  in  the  first  year,  grow- 
ing to  $2.9  million  by  the  fifth.  Some 
potential  uses  of  polyethylene  include 
building  materials,  arena  boards,  automo- 
tive parts,  scuff  and  wear  plates,  plastic 
thermoformed  pallets,  plastic  tanks,  etc. 
TechRi  Corporation  is  seeking  equity 
financing  of  $337,500  to  purchase  the 
equipment  necessary  for  the  extrusion 
facility.  A total  of  45  percent  of  the  com- 
pany is  available  to  investors. 


Pan-American  Trailers  Inc.,  incorporated 
in  1994,  holds  the  rights  to  a patented  slid- 
ing lubricated  bogey  for  transport  trailer 
running  gears.  It  is  applicable  to  any  truck 
bed  used  for  products  other  than  bulk  or 
petroleum  products.  Pan-American 
Trailers  Inc.  is  seeking  an  investment  of 
$300,000.  The  funds  sought  would  assist 
the  company  in  developing  additional  pro- 
totypes and  in  the  completion  of  marketing 
agreements,  related  costs  and  working 
capital.  It  is  the  company’s  intention  to 
advertise  and  promote  the  technology, 
license  it  to  one  or  more  manufacturers 
and  collect  royalties  directly  from  the  man- 
ufacturers. This  method  of  operation, 
once  established,  will  provide  a steady 
and  increasing  revenue  flow  with  a mini- 
mum of  overhead  and  expense. 


Rustic  Western 
Theme  Furniture 


Outlaw  Ranch  Furniture  Company, 

located  in  Cochrane,  produces  rustic,  nat- 
ural wood  furniture  crafted  in  a 
country/western  theme  which  is  designed 
for  a high  end  market  seeking  furniture 
that  is  creative  and  unique.  To  date,  the 
company  has  constructed  prototypes, 
accessed  manufacturing  facilities  and 
retail  space.  The  company  produces 


western  theme  furniture  lines  in  log  and 
barnwood  of  unequalled  quality.  Outlaw 
Ranch  is  seeking  $250,000  through  invest- 
ment partners  to  proceed  with  production 
and  implementation  of  an  aggressive  mar- 
keting plan  targeted  to  the  North  American 
and  overseas  furniture  design  market. 


Tuk-Rak  is  in  the  business  of  manufactur- 
ing a removable  truck  rack  for  consumer, 
commercial  and  industrial  use.  The  rack 
fits  domestic  and  import  trucks.  It  is 
designed  to  carry  ladders,  pipe,  plywood, 
canoes,  kayaks,  windsurfers,  skis,  etc. 
Patents  are  pending  in  Canada  and  the 
U.S.  The  company  is  seeking  $200,000 
equity  for  start  up  of  larger  scale  manufac- 
turing. The  company  is  willing  to  license 
the  technology  to  a suitable  partner. 


Walkwood  Exports  Inc.  is  licensed  to  find 
ammolite  stones  in  Southern  Alberta. 
Ammolite  is  an  officially  recognized  gem- 
stone by  the  International  Colored 
Gemstone  Commission  and  is  mostly  red, 
followed  by  green  and  blue.  Walkwood  is 
committed  to  the  development  and  man- 
agement of  a gemstone  and  ammolite 
plant,  a goldsmith  and  diecutting  facility, 
and  a steel  products  division.  Its  gemstone 
processing  plant  is  located  in  Legal,  north 
of  Edmonton.  Walkwood’s  total  area  of 
ammolite  nacre  in  stock  as  of  February 
1997  is  estimated  at  88  square  feet. 
Walkwood  is  seeking  $200,000  in  financing 
to  purchase  electronic  die  cutting  equip- 
ment and  various  other  equipment  required 
to  operate  its  goldsmithing  and  diecutting 
facility  in  Edmonton.  In  addition,  the  com- 
pany is  seeking  distribution  relationships  in 
Western  Canada  and  Eastern  U.S.  with 
compatible  companies  or  individuals. 
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MEDICAL 


Prosthetic  & 
Orthotic  Products 


Based  in  Calgary,  Clynch  Technologies 
Inc.  (CTI)  has  designed  and  developed  a 
second  generation  system  for  the  comput- 
er aided  design  and  manufacture 
(CAD/CAM)  of  below  knee  prostheses  and 
knee  orthoses.  To  date,  more  than  $3  mil- 
lion has  been  invested  in  the  development 
of  the  state-of-the-art  project.  A working 
prototype  was  completed  in  1993  and 
patents  for  the  system  are  pending  in  44 
countries.  In  1994,  CTI  was  granted  an 
exclusive  license  for  all  medical  applica- 
tions of  a leading  edge  scanner  technolo- 
gy developed  by  the  National  Research 
Council  of  Canada.  Utilizing  this  applica- 
tion will  allow  the  company  to  offer  an 
above-the-knee  capability  as  well  as  the 
ability  to  perform  total  body  scanning  for 
upper  and  lower  prosthetics  and  orthotics 
as  well  as  wheelchair  seating.  CTI  is  seek- 
ing potential  investors  to  contribute 
towards  the  completion  of  its  foot  scanning 
system.  Minimum  investments  of  $1  million 
are  sought. 


percent  in  1996  to  138  MBOE  from  122  in 
1995.  Average  daily  production  increased 
to  379  BOB  from  335  BOB  in  1995.  Gentry 
is  seeking  joint  venture  partners  with  a min- 
imum investment  of  $500,000  for  the 
acquisition  and  development  of  proven 
producing  oil  and  gas  properties.  Joint 
venture  partners  benefit  from  the  direct 
ownership  of  resource  properties. 


1145 

Gold  Mining 

■■ 

Incorporated  in  1979,  Goldbeam 
Resources  Ltd.  of  Bdmonton  is  involved  in 
the  acquisition,  development  and  explo- 
ration of  mineral  claims.  The  company’s 
principle  operations  arise  from  a contigu- 
ous group  of  23  mineral  claims  comprising 
almost  800  acres  in  the  province  of 
Manitoba.  Extensive  surface  and  under- 
ground sampling  undertaken  by  the  com- 
pany has  determined  the  existence  of 
some  504,000  tons  of  proven  reserves 
grading  an  average  of  0.403  ounces  of 
gold  per  ton.  Goldbeam  has  secured  a 
“Letter  of  Intent”  from  a U.S.  capital  firm 
and  is  attempting  to  raise  $1  million  of 
equity  capital  to  continue  the  development 
of  the  mining  operations.  This  will  enable 
Goldbeam  to  expand  its  holdings  and 
increase  its  reserves. 


OIL/GAS/RESOURCES 


Acquisitions,  Exploration 
& Development 


Gentry  Resources  Ltd.  has  been  actively 
involved  in  oil  and  gas  acquisitions,  explo- 
ration and  development  in  Western 
Canada  since  1981.  During  1996,  Gentry 
participated  in  the  drilling  of  32  oil  wells,  1 
natural  gas  well  and  1 dry  hole,  all  of  which 
were  development  wells.  Over  the  past 
three  years,  the  company’s  success  ratio 
has  been  approximately  97  percent.  Total 
daily  production  volumes  increased  13.4 


De-Sanding  Systems  for 
Tanks  & Other  Vessels 


CE3  Technologies  of  Edmonton  special- 
izes in  the  development  and  marketing  of 
technologies  specifically  designed  to  han- 
dle the  solids  created  in  the  production  of 
oil.  The  company  has  coupled  original 
engineering  design  with  existing,  proven 
technologies  to  de-sand  oil  tanks  of  the 
solid  waste  material.  The  company  has 
joined  resources  with  a U.S.  based  pump 
company  and  is  now  in  a position  to  trial 
test  its  first  tank  de-sanding  system.  CE3 
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Technologies  has  an  exclusivity  agreement 
for  the  sale  and  distribution  of  the  pumps 
and  oommitment  of  a major  oil  producer  to 
trial  test  the  teehnology.  If  successful,  the 
company  has  agreed  to  purchase  a signifi- 
cant number  of  systems  in  the  first  year. 
CE3  Teohnologies  is  seeking  $200,000  to 
provide  a solid  finanoial  base  for  the  com- 
pany and  to  purchase  additional  units  of 
the  pumps  from  its  U.S.  partner. 


RECREATION/TOURISM/ 

ENTERAINMENT 


Hotel  Commercial  Expansion 


Franklin’s  Inn  located  in  Sherwood  Park, 
just  east  of  Edmonton,  is  currently  under- 
going a sixty  room  expansion,  the  addition 
of  an  entertainment  and  water  park  facility, 
and  the  addition  of  commercial  and  lease 
space.  The  full  service  three  star  hotel 
serves  the  corporate  and  family  niehe  mar- 
kets. Price  range  is  mid  market.  With  the 
expansion,  the  hotel  will  be  better  able  to 
accommodate  and  serve  this  market  seg- 
ment. Current  year  round  average  occu- 
pancy rate  is  73  percent.  Equity  invest- 
ment of  $3.5  million  is  being  sought  to 
develop  the  expansion  project.  Both 
active  and  passive  investors  are  welcome. 
Up  to  50  peroent  equity  participation  in  the 
hotel  ownership  is  open  to  investors. 


Bingo  Hall 


tion  to  earning  income  on  a “head-fee” 
basis  when  non-profit  organizations  use 
the  facility,  on  its  oonoession  and  via  its  on- 
site ehildren’s  play  area.  Leisure-Time 
expects  to  earn  revenues  of  more  than 
$1.3  million  annually.  Up  to  $2.2  million  in 
finanoing  is  sought  to  purohase  the  land, 
build  the  facility  and  purchase  the  neces- 
sary equipment.  Equity  financing  of  $1 .32 
million  is  required  if  financing  from  oonven- 
tional  banking  sources  is  secured.  A per- 
centage of  the  company  is  available  to 
suitable  investors. 


Theater  Complex 


Paradigm  Theaters  Inc.  seeks  to  establish 
a multiplex  theater  in  the  city  of  St.  Albert 
(just  outside  of  Edmonton)  to  show  seoond 
run  films.  The  proposed  faeility  will  be 
located  in  a mall  which  has  premises  con- 
taining 19,000  square  feet  which  will  be  uti- 
lized to  establish  five  theaters,  all  with  the 
capacity  of  192  people  and  one  conces- 
sion area.  The  theaters  will  have  low 
admission  fees  and  feature  movies  whioh 
have  finished  at  the  major  movie  theaters 
but  will  not  be  released  on  video  cassette 
for  approximately  2 to  4 weeks  from  the 
time  the  movie  is  offered  to  the  second  run 
theaters.  Paradigm  Theaters  anticipates 
achieving  the  industry  average  occupancy 
levels  of  56  peroent  yielding  net  income  of 
$1 .5  million.  Total  costs  of  establishing  this 
venture  are  $557,000.  Finanoing  of 
$477,000  is  sought  in  the  form  of  a lease  or 
a loan. 


Leisure-Time  Entertainment  Inc.  propos- 
es to  establish  a new  bingo  hall.  It  will  be 
the  only  bingo  hall  in  the  area  to  provide 
gaming  events  seven  afternoons  and 
evenings  per  week,  with  Satellite  Bingo 
Network  on-line  and  a Saturday  afternoon 
program  for  family  entertainment.  Leisure- 
Time  will  act  as  the  property  manager  and 
receive  funds  daily  for  the  faeility  in  addi- 


1661 

Outdoor  Magazine 

■■ 

The  Godard  Group  is  a newly  founded 
company  that  is  supported  by  individuals 
with  strong  media  management  and  busi- 
ness management  experienees.  The 
Godard  Group  is  engaged  in  developing 
an  outdoor  magazine  that  will  meet  the 
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needs  of  its  advertising  clients  which 
research  indicates  are  not  being  presently 
met.  The  Godard  Group  is  seeking  an 
investment  of  $200,000  to  assist  in  the 
company’s  growth.  The  funds  would  assist 
in  meeting  the  challenges  associated  with 
the  next  steps  in  the  company’s  strategic 
business  plan.  These  steps  are  focused 
on  marketing  and  production  activities. 


RETAIL/WHOLESALE 


Family-Oriented 
Restaurant  Franchise 


Humpty’s  Restaurants  International  Inc. 

is  a successful  franchiser  of  a value-orient- 
ed family  restaurant  group  operating 
throughout  Western  Canada  under  the 
“Humpty’s”  name.  These  restaurants  pro- 
vide good  value,  clean  and  attractive  sur- 
roundings and  nutritious  and  varied 
menus  to  its  family  oriented  clientele.  In 
1986,  the  first  franchise  opened  and  cur- 
rently there  are  approximately  44  franchis- 
es in  Western  Canada  from  Winnipeg  to 
Victoria.  The  company’s  goal  is  to  have 
100  franchised  restaurants  across  Canada 
by  the  year  2000.  Humpty’s  is  seeking 
potential  franchisees  to  establish  restau- 
rants across  Canada  and  into  the  U.S.  A 
typical  investment  of  $400,000  will  provide 
a turnkey  franchise  package  for  a stand- 
alone location,  while  a convenience 
store/gas  bar  combination  would  add 
approximately  $100,000  to  the  total  cost. 
Complete  information  packages  are  avail- 
able upon  request. 


89 

Custom  Watch 

Manufacturing  & Sales 

Me  & Dee  Canada  Inc.,  incorporated  in 
1989,  manufactures  and  distributes  cus- 
tom design  logo  watches  and  clocks  to  the 
wholesale,  retail  and  tourism  markets  as 


well  as  to  corporate  clients.  Each  watch  is 
unique  and  designed  to  the  client’s  specifi- 
cations in  quantities  of  1 to  10,000.  The 
artwork  can  be  silk-screened,  engraved, 
reproduced  from  a photo,  etched,  painted 
or  acid  etched.  Me  & Dee  Canada  is 
seeking  an  equity  investment  of  $250,000 
from  either  passive  or  active  investors.  The 
funds  will  be  used  for  expansion,  inventory, 
equipment  and  advertising  to  launch  the 
sale  of  distributorships  across  Canada  and 
into  foreign  markets. 


Motivational  Books/CD-ROMs 


SKS  Publishing  is  undertaking  a new  pro- 
ject featuring  CD-ROM  and  print  material 
products  containing  500  short  motivational 
biographies.  The  company  is  in  the  final 
drafting  stages  and  has  established  a mar- 
keting and  distribution  plan  to  target 
schools,  libraries,  associations  and  service 
clubs  in  major  centers  throughout  Canada 
and  the  U.S.  SKS  plans  to  translate  the 
product  and  distribute  it  internationally  fol- 
lowing penetration  of  the  North  American 
market.  Currently,  SKS  Publishing  is  seek- 
ing an  investment  partner  to  provide 
$225,000  in  equity  financing  for  the  pro- 
duction of  the  CD-ROM  and  print  products. 


Image  International  Trading  Ltd.  of 

Edmonton,  incorporated  in  1976,  is  in  the 
process  of  re-establishing  its  import  opera- 
tions, specializing  in  exclusive  European 
and  Asian  goods.  As  a result  of  research 
and  extensive  import  contacts,  the  compa- 
ny has  assembled  a package  of  products 
with  strong  appeal  in  the  Canadian  market. 
The  first  product,  a retractable  mobile 
cord,  has  just  been  introduced.  It  is  used 
like  an  ordinary  block  heater  cord  for  plug- 
ging in  motor  vehicles  during  cold  weather. 
The  advantage  of  this  product  is  its 
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retractable  feature  which  keeps  unsightly 
and  dangerous  cords  from  being  hung 
around  a vehiole.  Image  International  is 
seeking  investment  oapital  of  $100,000  for 
commeroialization  costs  associated  with 
this  new  product. 


SERVICES 


Fatigue  Management 


Integrated  Flight  Systems  Inc.  (IFS), 
based  in  Cold  Lake,  has  considerable 
experience  and  expertise  in  fatigue  man- 
agement systems,  traditionally  in  strain 
gauge  teehnology  and  complete 
Operational  Load  Monitoring  systems,  and 
their  applications  in  aerospaoe  and  other 
industries.  IFS  is  a leader  in  the  design  of 
superior  quality,  highly  preoise,  mioro- 
adjustable  and  very  durable  strain  sensor 
templates.  Its  expertise  has  resulted  in  the 
development  of  a multi-channel  recorder 
and  algorithms  oapable  of  measuring  and 
reoording  precise  weights  from  0 to  9000 
lb.  which  can  be  utilized  in  the  waste  man- 
agement industry.  Future  plans  for  IFS 
inolude  the  development  of  a complete 
health  monitoring  and  oondition  based 
maintenance  and  fatigue  monitoring  sys- 
tem for  the  oil  and  gas  seotor  and  ISO 
9002  certification.  IFS  is  seeking  up  to 
$500,000  from  passive  investors  to  fund  its 
future  activities. 


world.  To  date,  the  company  has  assisted 
over  800  students  aeross  Canada  in  their 
search  for  post  secondary  eduoation  fund- 
ing. The  product  is  targeted  for  all 
Canadian  post  seoondary  students  whioh 
numbers  approximately  1.4  million.  Equity 
finanoing  of  $100,000  is  sought  from  an 
investor  to  continue  the  software  develop- 
ment and  for  marketing  purposes. 


Post-Secondary 
Financial  Aid  Database 


Educational  Funds  Matching  Service 
Inc.  has  oompiled  a eomputertized  listing 
of  financial  aid  sources  for  those  wishing  to 
pursue  a post-secondary  eduoation.  The 
Award  software  is  copyrighted  and  con- 
tains over  46,000  individual  awards,  schol- 
arships, grants  and  bursaries  which  can 
be  used  across  Canada  and  around  the 
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AGRIBUSINESS 


Fresh  Concentrate 
Gourmet  Soups 


Canyon  Creek  Soup  Company  Ltd.  pro- 
duces fresh  concentrate  gourmet  soups 
and  ready-to-eat  related  products  for  the 
retail  and  food  service  markets.  Made  with 
fresh  ingredients,  no  MSG  and  no  preserv- 
atives, these  low  sodium  soups  and  prod- 
ucts are  sold  in  an  award  winning,  revolu- 
tionary re-sealable  package  in  the  retail 
market  and  in  convenient  package  sizes 
for  the  food  service  market.  Incorporated  in 
1992,  Canyon  Creek  distributes  its  prod- 
ucts across  Canada  and  employs  35.  The 
company’s  state-of-the-art  technology, 
acquired  via  a licensing  agreement  with 
Stockpot  Soups  International,  makes  it  one 
of  the  first  companies  to  produce  over  100 
fresh  soups  and  related  food  products  with 
a refrigerated  shelf  life  of  150  days. 
Canyon  Creek  may  be  interested  in  co- 
marketing  its  products  with  a strategic 
partner  with  compatible  products.  Other 
possibilities  include  franchising  opportuni- 
ties for  delicatessen-style  kiosks  bearing 
the  Canyon  Creek  name. 


1474 

Pita  Bread/Bagels/Baklava 

wm 

Byblos  Bakery  is  a pita  bread,  pita  chip, 
bagel  and  baklava  manufacturer  in 
Calgary.  It  generates  $5  million  in  sales 
and  has  75  employees.  It  is  currently 
expanding  its  plant  in  Calgary  to  better 
serve  its  customers  across  Canada  and  in 
the  Western  U.S.  Byblos  prides  itself  in  the 
preparation  of  the  most  nutritious  and  deli- 
cious dishes,  maintaining  high  quality  and 
freshness  standards.  Byblos  Bakery  is 
seeking  to  form  the  following  types  of 
alliances;  distributorships;  cross  marketing 
arrangements;  marketing  alliances;  com- 
plementary product  joint  ventures;  and  pri- 
vate label  development  and  packaging. 


Edible  Oil  Products 


CanAmera  Foods  is  the  largest  manufac- 
turer of  edible  oil  products  in  Canada  with 
1 1 modern  operation  facilities  and  three 
offices  locations  including  its  head  office 
which  is  in  Toronto.  CanAmera  has 
approximately  1,000  employees  and  $1 
billion  in  annual  sales.  Its  activities  range 
from  contracting  seed  supply  in  the  farm- 
ers’ fields  to  marketing  packaged  products 
to  multi-national  food  service  chains.  Its 
products  include:  crude  oils  (canola  seed 
products);  meals  (soybean,  sunflower,  lin- 
seed and  canola  crushing);  refined  edible 
oils,  such  as  cooking  oils;  industrial  oils, 
such  as  linseed;  emulsifiers;  lecithins;  whip 
toppings;  and  speciality  oils.  CanAmera  is 
seeking  marketing  alliances,  particularly 
outside  of  North  America.  The  company 
will  only  consider  serious  inquiries  from 
well  established  companies. 


Friedel’s  Pasta  & Noodles  of  Edmonton 
is  a manufacturer  of  gourmet  and  spe- 
ciality pastas  and  frozen  spatzle,  a 
Barvarian  style  egg  noodle.  Pasta  prod- 
ucts are  manufactured  in  a variety  of 
shapes,  colours  and  flavours.  Custom 
manufacturing  is  a strength  of  the  com- 
pany and  lends  itself  well  to  the  gift 
trade.  Pasta  has  become  a very  popular 
item  for  gift  baskets  and  the  company 
has  established  several  major  customers 
in  this  area.  The  company’s  products 
are  sold  under  the  names  Friedel’s 
Gourmet  Pasta,  Copperhill  Farms,  and 
Health  Quest.  The  company  employs  3 
full  time  and  4 part  time  and  services  pri- 
marily Western  Canadian  markets. 
Friedel’s  is  seeking  private  label  market- 
ing arrangements  and  export  opportuni- 
ties for  its  products. 


16 


ALBERTA  STRATEGIC  ALLIANCE  OPPORTUNITIES 


The  Potato  Growers  of  Alberta  (PGA) 
Association  is  operated  for  the  profitable 
benefit  of  its  grower  members  and  cus- 
tomers. It  promotes  the  growing  of  quality 
potatoes  and  assists  in  the  sale  and  con- 
sumption of  Alberta  potatoes  and  potato 
products.  PGA  is  seeking  to  further  devel- 
op the  seed  potato  and  frozen  potato 
industries  in  Alberta.  It  seeks  relationships 
with  companies  interested  in  allowing  the 
PGA  to  achieve  this  goal.  The  market 
prospects  for  french  fry  manufacturing,  in 
particular,  are  good.  Markets  already 
being  served  by  PGA  include  the  U.S., 
Mexico,  Russia  and  Asia. 


Dairy  Processing:  Cheese 
& Other  Cultured  Products 


Danlac  is  a sole  proprietorship,  founded  in 
1992  by  Mr.  Egon  Skovmose,  who  was  a 
dairy  inspector  with  Alberta  Agriculture. 
The  company  consults  and  distributes 
products  used  in  the  cheese  business 
across  Canada.  The  owner  draws  on  his 
experiences  gained  from  working  in 
Canada,  Europe  and  the  Middle  East. 
Danlac’s  product  lines  consist  of  cheese 
and  other  cultured  products  incorporating 
technically  advanced  systems.  The  com- 
pany is  seeking  marketing  alliances  for  the 
distribution  of  its  products.  Danlac  is  will- 
ing to  enter  a marketing  agreement  for 
some  of  its  proprietary  technology  or  a joint 
venture  that  would  use  Danlac’s  expertise 
in  the  development  of  new  products. 


985 1 

Frozen  Perogies 

■i 

& Cabbage  Rolls 

Heritage  Foods  Ltd.  of  Edmonton  is  a well 
established  company,  respected  for  its 
quality  line  of  food  products,  primarily 
frozen  perogies.  Heritage’s  products  are 
sold  to  major  food  stores  in  Canada  and 
the  Western  U.S.  Eor  over  25  years,  this 


multi-million  dollar  company  has  experi- 
enced strong  annual  sales  and  is  a market 
leader  in  many  regions  in  Canada.  The 
company  has  made  inroads  into  the  U.S. 
where  its  products  are  sold  in  Washington, 
Oregon,  California,  Michigan,  Ohio  and 
some  eastern  states.  In  1990,  Heritage 
Foods  formed  a joint  venture  with  a com- 
pany in  the  Ukraine  that  may  lead  to  the 
establishment  of  a pilot  facility  to  serve  the 
European  market.  Heritage  is  seeking  a 
joint  venture  partner  that  produces  frozen 
foods.  It  welcomes  alliances  in  the  U.S., 
Europe  and  Southeast  Asia. 


COMPUTER  RELATED 


1570 


Petroleum 

Engineering  Software 


Malibu  Software  Inc.,  based  in  Calgary,  is 
a high  technology  engineering,  electronics 
and  computer  software  company.  Since 
its  incorporation  in  1978,  Malibu  has  been 
providing  advanced  products  and  profes- 
sional consulting  to  an  expanding  range  of 
industry  clients.  It  latest  product  for  the  oil 
and  gas  industry  is  Wellcore  which  is  a 
data  collection,  management  and  report- 
ing system  for  the  full  life  cycle  of  a well 
with  built-in  engineering,  graphics,  com- 
munications and  document  creation  capa- 
bilities. Malibu  is  seeking  licensing  agree- 
ments, marketing  alliances  and  technology 
transfer  opportunities  for  its  proprietary 
software.  In  addition,  Malibu  is  interested 
in  entering  into  joint  venture  relationships 
with  other  software  developers  and  oil  and 
gas  producing  companies  focusing  on 
petroleum  industry  applications. 


Agribusiness  Decision  Support 


BCL  Landview  Systems  Inc.  develops, 
maintains  and  supports  software  products 
which  provide  fully  integrated  tools  for 
information  and  records  management, 
planning  and  decision  support  in  land 
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resource  management,  and  environmental- 
ly sustainable  applications  in  the  agricultur- 
al and  energy  sectors.  The  software  inte- 
grates air  photo  images,  vector  map  layers 
and  GPS  to  provide  a unique,  user-friendly 
tool  that  operates  on  a PC  platform.  BCL 
Landview  seeks  a strategic  alliance  with  an 
agribusiness  firm  with  an  established  agri- 
cultural marketing  network.  Terms  of  a joint 
venture  marketing  agreement  would  be 
negotiable  and  would  require  an  initial 
investment  plus  cost-sharing. 


1367 

Data  Connectivity  Software 

■■ 

CEL  Corporation  is  an  Edmonton  based, 
privately  held  computer  software  compa- 
ny which  is  dedicated  to  serving  informa- 
tion systems  of  large  international  organi- 
zations by  providing  services  and  soft- 
ware. The  company  was  formed  in  1990, 
employs  13  with  annual  revenues  of  $1 
million.  The  company’s  core  competency 
is  its  ability  to  facilitate  data  “connectivity” 
in  multi-platform  corporate  environments. 
CEL  is  interested  in  foreign  licensing 
opportunities  with  experienced  distribu- 
tors of  systems-type  software  who  are 
familiar  with  supporting  large  customers’ 
computing  environments  and  are  techni- 
cally proficient. 


1319 

Software  Development 

Sentai  Software  Corporation  was  creat- 
ed in  1984  to  provide  a fully  featured  soft- 
ware system  that  takes  advantage  of  the 
fourth  generation  features  of  Progress 
RDBMS.  To  fully  utilize  the  fourth  genera- 
tion features  of  Progress,  Sentai  has 
developed  “Workbook”,  a full  function 
development  environment  that  provides 
complete  control  over  the  creation  of  fully 
customizable  financial  and  inventory  soft- 
ware systems.  Currently,  Release  5.2  of 
Sentai  is  being  shipped.  The  company 
seeks  international  licensing  arrange- 
ments and/or  joint  venture  partnerships 
with  compatible  companies. 


11591  Multi-media 

Computer  Instruction 


Pounded  in  1993,  DiscoverWare  Inc.  is 

a leading  developer  and  marketer  of  PC- 
based  multi-media  educational  software 
and  training  systems  for  desktop  and 
LAN-based  learning  and  reference. 
DiscoverWare  aims  to  capitalize  on  the 
growing  demand  for  information  technol- 
ogy training  by  offering  a complete 
library  of  easy-to-use  desktop  learning 
software.  The  company’s  products 
blend  the  best  of  interactive  multi-media 
technologies  to  create  a superior  learn- 
ing and  productivity  tool.  DiscoverWare 
focuses  its  product  development  on 
operating  systems,  platform  software 
and  applications.  DiscoverWare  is  seek- 
ing strategic  distributorship  and  reseller 
agreements  which  will  be  effective  in 
marketing  its  products. 


10411  NT/UNIX  Based 

SCADA  Systems 


Valmet  Automation  (Canada)  Ltd., 

wholly-owned  by  Valmet  OY  of  Finland, 
is  the  leading  supplier  of  automation  sys- 
tems to  the  oil  and  gas  pipeline  industry 
and  a major  supplier  to  the  water/waste- 
water markets.  The  Canadian  operation 
is  based  in  Calgary,  employs  250  and 
has  annual  sales  of  $50  million.  In  addi- 
tion to  its  operation  in  Calgary,  it  has  a 
subsidiary  in  Houston,  Texas.  Valmet 
offers  the  OASyS  Open  Architecture, 
Supervisory  Control  (SCADA)  and  infor- 
mation system;  a fully  proven  multi-plat- 
form  product  which  adheres  to  industry 
standards.  Valmet  is  seeking  alliances 
with  well  positioned  local  partners  in  the 
European,  Asian  and  South  American 
petroleum  and  water  SCADA  markets. 
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Data  Conversion 
& Data  Management 


QC  Data  International  Inc.  of  Calgary  has 
become  recognized  as  a world  leader  in 
providing  spatial  data  business  and  solu- 
tions. Its  services  focus  primarily  on  geo- 
spatial and  geo-technical  data  (CIS)  and 
include  data  collection  and  conversion; 
data  management  and  maintenance:  and 
data  distribution  and  marketing.  QC  Data 
provides  these  services  to  make  data  more 
available,  accessible,  accurate  and  afford- 
able for  its  client  base,  which  includes  gov- 
ernment agencies,  utilities,  petroleum  com- 
panies, transportation  related  organiza- 
tions and  other  industry  segments  world- 
wide. QC  Data  is  seeking  business  ven- 
tures with  other  corporations  around  the 
world,  where  QC  Data’s  strengths  in  the 
areas  of  data  conversion  and  data  man- 
agement may  be  valuable. 


CONSTRUCTION/ 

FORESTRY 


Metal  Building  Design, 
Manufacturing  & Cdnstruction 


Brytex  Building  Systems  Inc.  designs, 
manufactures  and  erects  metal  buildings, 
including  self-supporting,  rigid  frame  and 
pre-engineered  type  buildings.  The  compa- 
ny has  a solid  record  of  achievement,  dating 
from  1963.  The  company  is  now  enrolled  in 
a program  that  will  lead  it  to  ISQ  9000  certifi- 
cation. Brytex’s  line  includes  portable  skid 
mounted  buildings,  with  options  such  as 
removable  walls  and  roofs.  Brytex  is  a very 
flexible  company  with  capabilities  to  provide 
a range  of  portable  custom  structures  in  a 
variety  of  materials  and  finishes.  The  com- 
pany has  60  employees  and  sales  of  about 
$10  million.  Brytex  is  interested  in  a joint 
venture  arrangement  to  supply  metal  build- 
ings in  any  location  around  the  world. 


1445 
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Software  Developer 

■■ 

GMA  International  is  a Calgary-based 
software  company  whose  operations  are 
based  on  the  development,  sale  and 
maintenance  of  a software  product  line 
designed  to  serve  the  petroleum  explo- 
ration activities  in  the  petroleum  industry. 
In  addition,  GMA  provides  exploration  ser- 
vices, GMA  software  training  and  consult- 
ing services.  Its  products  have  personal- 
ized the  modelling  and  interpretation  nich- 
es of  geophysical  and  geological  explo- 
ration and  are  used  by  over  3,300  installa- 
tions in  43  countries.  Incorporated  in 
1982,  the  company  employs  51  and  has 
annual  revenues  of  $4  million.  GMA  is 
seeking  marketing,  sales,  or  development 
alliances  such  as  an  alliance  with  explo- 
ration service  companies  worldwide  to 
develop  new  applications  and  to  sell  and 
support  existing  ones. 


ELECTRONICS 


Industrial  Battery/G  Force 
Impact  Monitoring  Systems 


BMI  Technologies  Inc.,  based  in  Calgary, 
was  founded  on  the  need  for  a reliable  way 
to  manage  industrial  batteries.  “Battery 
Master”  is  a sophisticated  electronic  device 
designed  to  accurately  and  effectively  man- 
age industrial  fork  lift  batteries.  The  system 
achieves  a battery’s  maximum  lifetime 
ampere  capacity  by  managing  charging 
routines  and  eliminating  destructive  charg- 
ing. “G  Force-1”  is  an  impact  monitor  sys- 
tem that  reduces  the  problems  on  lift  trucks, 
equipment,  etc.  caused  by  poorly  or  dan- 
gerously operated  lift  trucks.  BMI  has  five 
employees  and  sales  of  $2  million.  The 
company  is  seeking  sales,  marketing  and 
distribution  arrangements  for  any  large  geo- 
graphical area  in  the  world.  BMI  will  also 
consider  manufacturing,  sales  and  licensing 
distribution  to  third  parties. 
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ENGINEERING/ 
TECHNICAL  SERVICES 


1181 1 

Engineering,  Procurement  & 

■■ 

Construction  Management 

AGRA  Monenco  Process  Industries 

Engineering,  Procurement  and 
Construction  Management  (EPCM) 
Group  is  a full  service  engineering  and 
management  organization  providing 
professional  engineering,  project  man- 
agement and  turnkey  services  for  tech- 
nology-based process  projects  in 
industrial,  resource,  commercial  and 
government  sectors  in  North  America 
and  internationally.  It  is  a member  of 
AGRA  Inc.;  an  engineering,  construc- 
tion and  environmental  consulting  multi- 
national corporation  which  employs 
over  6,000  people  in  155  offices 
throughout  North  America  and  20  other 
countries.  For  large  international  pro- 
jects, AGRA  Monenco  looks  for  local 
technical  partners,  construction  part- 
ners and  owners/developers  with  pro- 
ject financing. 


1105 

Materials  Engineering  & Testing 

wm 

Over  the  past  five  years,  the  Canspec 
Group  Inc.  has  emerged  as  North 
America’s  largest  independent  materi- 
als engineering  and  testing  company. 
This  Calgary-based  company,  is  well 
known  for  its  non-destructive  testing 
(NDT)  for  pipelines,  as  well  as  its  work 
in  a variety  of  industries  like  oil  and  gas 
refining,  petrochemicals  and  pulp  and 
paper.  Canspec,  which  has  extensive 
worldwide  experience,  seeks  partners 
that  would  further  enhance  Canspec’s 
presence  in  these  markets. 


Engineering  Design,  Procurement 
& Construction  Management 


Macdonald  Engineering  Group  Ltd. 

(MEG)  is  a full  service  EPCM  firm  provid- 
ing expertise  to  the  oil  and  gas,  power 
generation,  petrochemical,  chemical, 
refining,  telecommunications  and  environ- 
mental sectors.  MEG’s  experience 
includes  grassroots,  plant  expansions, 
retrofit  projects  in  operating  and  shut- 
down modes,  review  of  as-builts, 
enhanced  oil  recovery  systems  and  facili- 
ties, gathering  systems,  treatment  sys- 
tems, satellites  and  batteries.  The  firm 
typically  handles  projects  in  the  $50,000  to 
$100  million  range,  either  as  the  primary 
consultant  or  in  a support  capacity.  MEG 
is  seeking  strategic  alliance  partners  in 
order  to  expand  into  larger  projects  and 
penetrate  new  international  markets. 
MEG’S  target  markets  include:  Canada, 
U.S.,  Gman,  Europe,  Libya,  Malaysia, 
Nigeria,  China  and  South  America. 


1556| 

Design  &Environmental 

■■ 

Engineering 

Thermo  Design  Engineering  (TDE)  is  an 
engineering  and  manufacturing  firm  found- 
ed in  1979,  specializing  in  designing 
equipment  for  natural  gas  and  oil  process- 
ing and  environmental  clean-up.  TDE’s 
three  manufacturing  shops  in  Edmonton 
total  over  100,000  square  feet  and  are 
located  on  12  acres  of  land.  TDE  helped  to 
pioneer  the  modular  design  of  natural  gas 
processing  plants.  It  exports  this  product 
and  technology  around  the  world.  TDE 
processing  plants  are  operating  in  Alaska, 
Angola,  India,  Bangladesh,  Pakistan,  Syria, 
Egypt,  China,  Russia,  Kazakhstan, 
Turkmenistan  and  Poland.  The  company 
is  seeking  strategic  alliances  for  marketing 
support  in  international  markets.  The  com- 
pany is  also  interested  in  technology  trans- 
fers with  oil  and  gas,  engineering  or  other 
related  high  technology  companies. 
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Environmental  & Petroleum 
Lab  Services 


AGAT  Laboratories  Ltd.,  based  in 
Calgary,  is  the  largest  Canadian  full  ser- 
vice laboratory,  operating  8 branches,  45 
depots  and  19  laboratories.  It  offers  a 
complete  range  of  petroleum  related  labo- 
ratory services:  core,  petrology,  fluids  and 
gases,  phase  behaviour,  special  core 
analysis,  core  displacement  and  reservoir 
simulation  services.  AGAT  also  specializes 
in  preventive  maintenance  programs  to 
establish  wear  trends  and  identify  contami- 
nants in  lubricating  oils.  AGAT  & 
Associates  provides  a full  range  of  environ- 
mental consulting  services:  oilfield  environ- 
mental consulting;  occupational  health  and 
hygiene;  environmental  testing  and  con- 
sulting for  air,  soil  and  water  quality;  and 
hazardous  waste  identification  and  classifi- 
cation. AGAT  is  seeking  joint  venture  part- 
ners for  laboratory  services,  consulting  ser- 
vices, equipment  sales,  maintenance  pro- 
grams, agents  and/or  distributors  to  pro- 
mote AGAT’s  services  and  products. 


Engineering,  Procurement 
& Construction 


Optima  Engineers  and  Constructors  Inc. 

is  a full  service  company  which  provides 
project  management,  process  design, 
engineering,  procurement,  construction 
and  management  to  the  oil  and  gas  and 
the  petrochemical  industries.  It  is  experi- 
enced in  many  types  of  projects  from 
turnkey  to  plant  expansion  and  retrofit  pro- 
jects in  operating  and  shutdown  modes, 
requiring  tie-ins,  review  of  as-builts,  etc. 
Optima  is  experienced  in  handling  projects 
typically  in  the  $500,000  to  the  $50  million 
range.  It  is  seeking  strategic  alliance  part- 
ners in  order  to  expand  into  larger  projects 
and  more  international  markets.  Target 
markets  include:  South  America,  Oman, 
Europe,  Asia  Pacific  Rim  in  particular 
Singapore,  Taiwan  and  China. 


13931  EPCM& 

Environmental  Engineering 


TG  Engineering  Ltd.  is  a Western 
Canadian  EPCM  and  environmental  engi- 
neering firm,  based  in  Calgary  with  a 
branch  office  in  Regina.  The  latest  in  com- 
puterized technology  is  incorporated  as  an 
integral  element  of  project  development.  Its 
teams  of  professionals  deliver  cost-effective 
project  management,  engineering,  environ- 
mental and  technology  transfer  services  to  a 
wide  range  of  Canadian  petroleum  cus- 
tomers. TG  Engineering  is  looking  to 
expand  its  operations  into  foreign  markets, 
particularly  Southeast  Asia,  Russia  and 
Latin/South  America.  It  will  consider  various 
types  of  alliances  to  facilitate  this  expansion. 


Mechanical  Engineering 
Consultants 


Incorporated  in  1979,  Allen  Wasnea 
Engineering  Ltd.  provides  professional 
mechanical  engineering  services  including 
site  services;  air  supply  and  exhaust;  cool- 
ing and  heating;  plumbing;  and  fire  protec- 
tion. With  strong  computer  aided  design 
(CAD)  capabilities,  the  company  is  able  to 
offer  state-of-the-art  mechanical  systems  to 
the  building  construction  industry.  Wasnea 
is  seeking  strategic  partnerships  that  will 
enable  it  and  its  partners  to  expand  into 
additional  global  markets,  through  local 
joint  ventures  or  reciprocal  agreements  with 
engineering  companies  in  other  regions. 
Wasnea  can  bring  to  the  partnership  partic- 
ular experience  in  apartments,  hotels,  edu- 
cational institutions,  restaurants  and  indus- 
trial facilities. 


1210 

Laboratory  Analysis  & Consulting 

■■ 

Incorporated  in  1982,  Enviro-Test 
Laboratories  is  an  accredited  laboratory 
specializing  in  analytical  and  consulting 
services.  The  company  possesses  a 
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highly  qualified  professional,  teohnical 
and  support  staff  that  are  experienced  in 
a wide  range  of  laboratory  services. 
Enviro-Test  provides  analysis  of  pesti- 
cides and  herbicides;  dioxins  and 
furans;  toxic  organics  and  priority  pollu- 
tants as  well  as  consulting  and/or 
research  services  for  areas  of  risk 
assessment,  new  method  development, 
contamination  chemistry,  toxicology  and 
industrial  hygiene.  Enviro-Test  is  seek- 
ing strategic  alliances  with  partners 
requiring  specialized  laboratory  analysis. 
The  company  is  interested  in  establish- 
ing partnerships  with  firms  operating  in 
the  environmental  industry  or  in  related 
businesses  that  have  a significant  envi- 
ronmental impact,  such  as  the  pulp  and 
paper  industry. 


1154 

Consulting  Engineering 

wm 

Reid  Crowther  & Partners  Ltd.  is  an 

employee-owned  Canadian  engineering 
company  with  670  employees  and  annual 
revenues  of  $54  million.  It  provides  special- 
ist engineering  services  in  the  transporta- 
tion, environmental,  municipal  infrastructure, 
water  resources  and  building  engineering 
specialities.  Reid  Crowther  would  like  to 
form  alliances  with  organizations  requiring 
Reid  Crowther’s  technical  expertise  and 
with  those  looking  to  expand  their  networks 
and  markets  where  Reid  Crowther’s  experi- 
ence is  of  value  (e.g.:  Southeast  Asia, 
Latin/South  America  and  Africa). 


A.D.  Williams  Engineering  Inc.  (estab- 
lished in  1978)  offers  multi-disciplined 
consulting  engineering  services  (civil, 
structural,  mechanical,  electrical,  geotech- 
nical, environmental,  building  science, 
materials  testing  and  forensic  engineering) 
to  a wide  range  of  industries  and  profes- 
sions. It  offers  prime  consultant,  sub-con- 


sultant and  project  management  services, 
as  well  as  specialized  expertise  in  many 
market  sectors.  A.D.  Williams  Engineering 
employs  over  50  full-time  staff  in  its 
Edmonton  (head  office),  Calgary,  and 
Yellowknife  offices.  Its  six  passenger 
pressurized  corporate  aircraft  allows  eco- 
nomical and  timely  access  to  more  remote 
project  sites.  The  company  seeks  strate- 
gic alliances  with  firms  which  would 
require  its  technical  expertise  in  building 
design,  environmental  engineering,  indus- 
trial projects  and  technical  investigations. 


1100 

Design  & Project  Management 

wm 

Acres  International  Ltd.  is  a major  con- 
sulting engineering  company,  wholly- 
owned  by  its  senior  employees.  Founded 
in  1924  in  Ontario,  the  Calgary  operation 
was  established  in  1969  and  now  employs 
25  people.  The  Calgary  branch  of  Acres 
is  interested  in  providing  engineering  and 
environmental  services  to  companies 
planning  to  establish  facilities  in  Alberta, 
the  Northwest  Territories  and  the  Yukon. 
The  company  is  also  interested  in  strate- 
gic alliances  with  companies  possessing 
complementary  skills. 


Electrical  & Mechanical 
Engineering 


Hemisphere  Engineering  Inc.  brings  forth 
40  years  of  leading-edge  technology  in  the 
areas  of  engineering,  commissioning, 
energy  analysis,  building  automation  sys- 
tems, and  security  systems  for  a wide 
array  of  projects.  Hemisphere  has  devel- 
oped a reputation  for  creative  and  innova- 
tive designs,  completing  projects  on  timie 
and  within  budget,  and  has  managed  to 
achieve  a notable  track  record  on  high 
profile  domestic  and  international  projects. 
This  has  resulted  in  the  completion  of  the 
world  renowned  Francis  Winspear  Centre 
for  Music  in  Edmonton,  the  Calgary 
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International  Airport  expansion  scheduled 
for  completion  in  1998,  and  design  work 
on  the  $200  million  expansion  at  the 
Edmonton  International  Airport.  The  com- 
pany is  seeking  a strategic  partnership  that 
would  allow  both  parties  to  develop  new 
business  and  tap  into  new  global  markets. 
Hemisphere  is  also  interested  in  entering 
into  a reciprocal  arrangement  with  an  engi- 
neering firm  in  another  region. 


ENVIRONMENT 


Hytec  Hydrocarbon  Reclamation  Ltd.  is 

a Calgary  based,  privately  held  corpora- 
tion employing  15.  It  was  incorporated  in 
1994  and  its  annual  sales  are  $2  million. 
Hytec  Hydrocarbon  develops  and  oper- 
ates remediation  equipment  for  the  ther- 
mal treatment  of  contaminated  soils  con- 
taining high  concentrations  of  gasoline, 
diesel,  lubricating  oils,  crude  oils  and 
other  hydrocarbons.  It  also  offers  in  situ 
and  ex  situ  bioremediation  of  a wide  vari- 
ety of  hydrocarbon  contaminants.  Hytec 
is  seeking  a strategic  alliance  which  would 
help  to  expand  its  customer  base.  In 
addition,  Hytec  is  interested  in  joint  ven- 
tures which  would  utilize  its  thermal  reme- 
diation expertise. 


Waste  Management 
& Custom  Treating 


Canadian  Crude  Separators  Inc.  (CCS) 
was  incorporated  1984  and  is  a publicly 
held  company  with  licensed  facilities 
throughout  Alberta  and  Saskatchewan.  It 
employs  105  and  its  annual  sales  for  8 
months  ending  December  31,  1996  were 
$15.5  million.  CCS  provides  remediation 
technologies,  various  environmental  and 
oilfield  waste  management  services  for  the 
environmentally  responsible,  cost  effective 


processing  and  disposal  of  waste  materi- 
als. This  company  is  seeking  to  form 
alliances  with  firms  that  can  assist  it  in 
expanding  current  markets  and  exploring 
new  opportunities  in  Canada  and  abroad. 
CCS  is  also  interested  in  joint  ventures  and 
technology  transfers  with  firms  involved  in 
waste  management  and  environmental 
remediation. 


Environmental  Consulting 
& Technical  Services 


BOVAR  Environmental,  a division  of 
BOVAR  Inc.,  is  one  of  Canada’s  leading 
environmental  and  waste  management 
companies.  BOVAR  has  over  30  years  of 
experience  in  providing  environmental  con- 
sulting and  technical  services.  The  compa- 
ny has  penetrated  many  geographic  mar- 
kets and  serves  a full  spectrum  of  industries 
with  its  services  and  products.  BOVAR 
continues  to  seek  greater  exposure  of  its 
corporate  capabilities  in  new  markets  and, 
therefore,  is  interested  in  exploring  relations 
with  (a)  firm(s)  that  may  assist  BOVAR  in 
entering  new  markets  worldwide.  BOVAR’s 
emphasis  is  on  ambient  air  quality  stations, 
networks  and  data  collection  centres. 


Environmental  & 

Oil  Engineering  Services 


UMATAC  Industrial  Processes  is  a divi- 
sion of  LIMA  Engineering  Ltd.  UMATAC 
developed  the  Alberta  Taciuk  Process 
(ATP)  technology  which  is  a patented  ther- 
mal desorption  system  for  separating  and 
extracting  water  and  organics  from  host 
solids.  The  ATP  has  been  used  commer- 
cially in  the  U.S.  since  1990.  A 10  tph  (ton 
per  hour)  capacity  plant  successfully  com- 
pleted the  PCB  clean  up  of  four  Superfund 
sites  for  the  EPA  (Environmental  Protection 
Agency).  UMATAC  is  seeking  organiza- 
tions to  become  new  licensees  and  users 
of  the  ATP  technology  and  equipment,  par- 
ticularly for  uses  in  wastes  remediation. 
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MANUFACTURING 


1595 

Propellers  & Safety  Pins 

■■ 

Certified  Weldall  Metals  Propellers  & Mfg. 
Ltd.  was  founded  in  1965,  in  the  fabrication 
and  in  the  general  and  pressure  welding 
field.  Based  in  Edmonton,  the  company 
also  includes  the  manufacturing  of  safety 
pins  and  boat  propeller  repairs,  and  has  a 
distributorship  for  industrial,  recreational 
and  fresh  water  propellers.  The  company’s 
knowledge  and  experience  allows  it  to  ser- 
vice a wide  area  of  activity  and  its  key  cus- 
tomers include  oilfield  supply  companies. 
The  shop  is  geared  to;  welding  and  repairs 
of  all  metals;  pipe  and  plate  fabrication; 
manufacturing  safety  pins;  press  work; 
maintenance  work;  lathe  work;  and  pro- 
peller repairs  and  sales.  Certified  Weldall 
Metals  Propellers  & Mfg.  Ltd.  seeks  market- 
ing alliances  with  compatible  companies. 


Engineering,  Fabrication 
& Construction 


Melloy  and  Associates  Ltd.  is  an 

Edmonton  company  with  $15.5  million  in 
revenues  that  is  involved  in  fabrication  and 
maintenance  services  for  the  oil  and  gas 
and  petrochemical  industries.  Melloy  and 
Associates  also  works  directly  with  produc- 
ers and  major  engineering  companies  to 
supply  vessels  and  oil  and  gas  skid  mod- 
ules. The  company’s  shop  has  31 ,000 
square  feet  of  floor  space  and  is  set  up  as 
a pre-assembly  and  fabrication  shop,  with 
eight  internal  ten  ton  overhead  cranes  and 
two  ten  ton  external  overhead  yard  cranes. 
The  company  specializes  in  vessel  and 
pipe  fabrication.  To  facilitate  expansion 
throughout  North  America  and  internation- 
ally, the  company  is  seeking  alliances  with 
engineering  and  fabrication  companies 
associated  with  oil  and  gas,  petrochemical 
and  pulp  and  paper  industries. 


CO 

Custom  Furniture 

■■ 

Iron  Furniture  Ltd.,  incorporated  in  1976, 
employs  40  and  has  annual  sales  of  $2.5 
million.  Iron  Furniture  makes  chairs  for  the 
hospitality,  institutional  and  recreational 
markets.  Only  quality  materials  and  expe- 
rienced craftsmanship  are  used  in  the 
manufacturing  of  iron  Furniture’s  chairs. 
The  company’s  warranties  are  unmatched 
in  the  industry.  Iron  Furniture  is  looking  to 
expand  the  higher  end  of  its  hospitality  and 
institutional  furniture  and  has  a product 
catalogue  available  to  solicit  the  interest  of 
interior  designers  and  architects.  Iron 
Furniture  is  looking  for  furniture  dealers 
and  agents  to  sell  its  products  worldwide. 


Roll  Formed  Steel  Drywall 
Products  & Framing  Systems 


Canadian  Steel  Manufacturing  (CSM),  a 
division  of  British  Steel  Canada  since  1990, 
was  originally  established  in  Edmonton  in 
1967.  CSM  has  manufacturing  and  sales 
facilities  in  Edmonton,  Vancouver,  Toronto 
and  Montreal,  and  a sales  facility  in 
Calgary  employing  95  people.  CSM  has 
become  one  of  the  leading  manufacturers 
of  roll  formed  steel  studs,  track,  lath,  trims 
and  drywall  accessories  for  the  construc- 
tion industry.  Its  products  are  used  in  inte- 
rior partitioning  and  finishing  and  exterior 
applications  on  commercial,  residential, 
industrial  and  retail  projects.  CSM  is  inter- 
ested in  furthering  developing  export  mar- 
kets for  its  products,  especially  its 
GoldLine  paper/metal  drywall  trims. 


1207  Manufacturing  & Reconditioning 
of  45  Gallon  Drums 


Great  Western  Containers  Inc.  is  an 

Edmonton-based  manufacturing  and  ser- 
vice company  with  about  135  employees 
and  locations  in  Edmonton,  Calgary, 
Vancouver,  Regina  and  Winnipeg. 
Products  and  services  offered  are;  drum 
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reconditioning  and  disposal;  overpack 
drums;  new  or  reconditioned  steel  or  poly 
drums;  plastic  or  steel  pails;  and  metal 
cans.  Great  West  Containers  is  interested 
in  all  types  of  strategic  alliances  which  will 
enhance  Its  client  base. 


Camsteel  Fabricators  (Alberta)  Ltd.  is  a 

custom  metal  fabricator  of  high  guality 
products,  such  as  custom  platework,  bins 
and  hoppers,  chuteworks,  stacks,  lightwall 
pressure  vessels  and  miscellaneous  com- 
ponents for  the  heavy  industrial  construc- 
tion industry  and  a custom  job  work  shop. 
Camsteel  works  in  the  small  to  medium 
market,  with  the  potential  of  handling  con- 
tracts in  excess  of  $1  million.  Founded  in 
1988,  Camsteel  employs  20  to  30  workers 
and  has  revenues  of  $1.4  million  to  $2  mil- 
lion. It  Is  seeking  an  alliance  to  develop 
and  manufacture  products  for  the  North 
American  market.  Camsteel  is  also  seek- 
ing a manufacturing  or  marketing  license. 


Advanced  Ceramics 
Manufacturer 


Ceramic  Protection  Corporation  (CPC) 
develops  and  manufactures  advanced 
ceramic  (alumina  and  silicon  carbide) 
wear  resistant  products  for  applications  in 
the  resource  industries.  CPC  also  manu- 
factures monolithic,  alumina  plates  for  use 
in  armour  piercing  ballistic  armour  sys- 
tems applications.  The  technology  utilized 
allows  for  the  production  of  large,  mono- 
lithic, complex  and  custom  shapes  for  use 
In  pipes,  etc.  where  extreme  abrasion, 
corrosion  and  high  temperatures  are  prob- 
lems. Complete  in-house  CAD  and  pat- 
tern making  facilities  complement  the  pro- 
duction process.  CPC  is  seeking  strategic 
alliances  to  expand  its  markets.  It  would 
be  interested  in  acquiring  additional  and 
related  ceramic  technology  as  well  as 
expanding  its  markets  through  joint  ven- 
ture agreements  with  other  companies. 


OIL/GAS/RESOURCES 


1568 

Chemical  Pump  Manufacturer 

■■ 

Williams  Instrument  Company  Inc.  was 

founded  in  1965.  The  company  is  recog- 
nized as  one  of  the  leading  manufacturers 
of  pneumatic  metering  pumps  and  chemi- 
cals injection  systems  which  are  used  pri- 
marily by  oil  and  gas  companies.  It 
employs  4 and  generates  annual  revenues 
of  $2  million.  Recently,  Williams  has 
expanded  to  include  electrical  metering 
pumps.  From  a modern  manufacturing 
facility  located  in  California,  Williams  sup- 
plies products  to  its  customers  worldwide 
through  a network  of  distributors  and 
regional  sales  offices.  In  addition,  there  are 
offices  in  Houston,  Texas;  the  Republic  of 
Singapore;  and  Valencia,  California. 
Williams  Instruments  is  currently  seeking  a 
strategic  partner  to  further  market  its  prod- 
ucts in  overseas  markets. 


1577 

Oil  & Gas  Facility  Servicing 

■■ 

Flint  Canada  Inc.  has  been  providing 
resource  development  Industries  with 
technical  and  construction  services  in 
Western  Canada  since  1949.  Flint’s  head 
office  is  in  Calgary,  with  satellite  opera- 
tions throughout  Western  Canada  and  the 
Northwest  Territories.  The  company  also 
maintains  operations  in  the  Komi  Republic 
of  Russia.  With  1,600  employees  and 
annual  sales  of  $120  million,  Flint  provides 
plant  maintenance,  oil  and  gas  field  ser- 
vice work,  industrial  services,  pipeline 
construction,  civil  and  mechanical  con- 
struction, well  servicing  and  electrical  and 
automation  services.  The  company  is  cur- 
rently seeking  strategic  alliances  with  oil 
companies  to  undertake  construction  of 
pipelines  (12”  and  under  in  diameter),  pro- 
cessing facilities,  compressor  stations, 
secondary  recovery  facilities  and  electrical 
Instrumentation  and  automation  facilities. 
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Non-Destructive 
Examination  Equipment 


Oilfield  Machined 
Products  Manufacturer 


Incorporated  in  1972,  Russell 
Technologies  Inc.  provides  non-destruc- 
tive examination  services  to  a wide  range  of 
industries.  The  Edmonton  based  company 
which  has  annual  sales  of  $6  million,  pro- 
vides speciality  evaluation  of  boiler  and 
heat  exchanger  tubing  for  petrochemical 
and  utility  clients.  Russell  Technologies  has 
developed  specialized  instruments  which 
are  marketed  worldwide:  the  Ferroscope,  a 
pipeline  integrity  robot,  a well  casing 
inspection  tool  and  the  Hydroscope.  The 
company  is  seeking  strategic  alliances  with 
industry  partners  for  its  equipment  and  ser- 
vices. Specifically,  Russell  is  interested  in 
agents  or  distributorships,  joint  ventures, 
licensing,  marketing  and  technology  trans- 
fer relationships. 


Sucker  Rod  Inspection 
& Reconditioning 


Shearer  Supply  Ltd.  is  a subsidiary  of 
ICO  Inc.  which  is  one  of  the  world’s  largest 
suppliers  of  new  and  used  pipe  inspection, 
sucker  rod  and  pipe  coating  services. 
Shearer  is  an  Alberta  based  company 
incorporated  in  1985,  employing  35  and 
generating  $10  million  in  sales  annually. 
The  company  inspects  sucker  rods  in  a 
1,000  square  meter  inspection  facility  and 
reconditions  engines  in  a 550  square 
meter  shop  in  Edmonton.  It  also  provides 
mobile  inspection  for  coiled  tubing/continu- 
ous sucker  rod  and  OCTG.  Shearer  re- 
manufactures oilfield  engines  and  services 
and  sells  new  Arrow  engines.  Ford  multi- 
cylinder engines,  diesel  and  natural  gas 
gensets.  The  company  is  certified  to  ISO 
9002  and  all  rod  inspections  are  per- 
formed to  API  1 1B  specification.  Shearer 
is  interested  in  dealing  with  established 
distributors  or  agents  to  establish  the  mar- 
ket for  inspected  and  reconditioned  sucker 
rods  and  engines  overseas. 


Argus  Machine  Co.  Ltd.  has  been  in  the 
precision  machine  work  business  for  over 
37  years.  The  company  has  over  50,000 
square  feet  of  shop  space  in  Edmonton  and 
holds  API  monogram  rights  under  five  API 
specifications.  The  company  is  also  regis- 
tered as  a licensed  Canadian  repair  and 
accessory  manufacturer  of  several  premium 
connections  (gas  tight,  metal-to-metal  seals, 
positive  torque  stops)  and  is  an  authorized 
manufacturer  of  component  parts  for  a num- 
ber of  international  oilfield  equipment  and 
service  companies.  Argus’  quality  assur- 
ance program  holds  several  approvals  from 
major  aerospace  firms.  Argus  manufac- 
tures its  own  line  of  in  line  check  valves,  pig 
ball  valves,  pressure  switches  and  oilwell 
cementing  heads.  Argus  is  seeking  strate- 
gic partnerships  to  provide  international 
marketing  representation  for  its  products  or 
manufacturing  agreements  for  Argus  manu- 
facturing any  other  company’s  products  in 
Western  Canada. 


Production  Optimization 
& Field  Automation 


The  Pickford  Group  (TPG)  is  a manufac- 
turer of  RTUs  (Remote  Terminal  Units)  for 
various  automation  applications.  TPG’s  pri- 
mary area  of  expertise  is  oilfield  automation, 
specifically  oil  and  gas  well  optimization. 
The  company  manufactures  pump-off  con- 
trollers, wellhead  managers  and  general 
purpose  programmable  RTUs.  The  compa- 
ny also  has  experience  in  battery/satellite 
monitoring  and  control,  petroleum  products 
pipelines,  systems  for  water  distribution 
and  long  distance  power  transmission. 
TPG  is  actively  seeking  representation  in 
selected  U.S.,  South  American,  and  over- 
seas markets.  Ideally,  prospective  distribu- 
tors should  be  knowledgeable  in  artificial  lift 
production,  automation  technology  or 
instrumentation  sales  and/or  service. 
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Oilfield  Service  Products 


Oi  If ield  Equipment  Manufacturer 


McAllister  Petroleum  Services  Ltd., 

headquartered  in  Calgary,  was  formed 
in  1980,  and  is  dedicated  to  develop, 
manufacture,  and  provide  drillstem  test- 
ing tools,  electronic  temperature/pres- 
sure records  and  inflatable  packer  prod- 
ucts for  oil  and  gas  companies. 
McAllister  maintains  complete  design, 
engineering,  manufacturing,  sales  and 
service  facilities  in  Calgary.  Branch  facil- 
ities provide  service  worldwide  and  the 
company  maintains  offices  in  North 
America,  Africa,  Asia,  Europe  and  South 
America.  Strategic  alliance  partners  are 
sought  for  marketing  activities  and  tech- 
nology transfers  to  non-competing  com- 
panies on  a fee  for  license  and  royalty 
payment  basis.  McAllister  is  also  seek- 
ing to  align  itself  with  foreign  oilfield 
engineering  and  service/marketing  infra- 
structure to  supply  McAllister  products 
and  services  to  end  users. 


1571 

Steel  Equipment  Manufacturer 

■■ 

Universe  Machine  Corporation  has 

been  providing  services  and  products 
for  the  oil  field  industry  since  1965. 
Based  in  Edmonton,  the  company  oper- 
ates a modern  fabrication  and  machine 
shop  facility  of  over  50,000  square  feet. 
It  employs  70,  has  annual  sales  of  $6 
million  and  is  registered  by  Quality 
Assurance  Standards  to  ISO  9002-94. 
Universe’s  product  line  includes  power 
tongs,  hydraulic  backups,  hydraulic 
power  units,  kelly  spinners,  custom 
valves,  valve  hydrostatic  test  equipment, 
welding  and  positioning  equipment,  oil- 
field casing  equipment  and  specialized 
hydraulic  machinery.  Universe  Machine 
is  currently  seeking  strategic  alliances  in 
the  areas  of  licensing  agreements  and 
international  marketing  activities. 


Based  in  Edmonton,  FARR  Canada  manu- 
factures a wide  range  of  equipment  and 
supplies  for  the  oilfield  industry.  FARR’s 
key  products  include:  WINCAT  Computer 
Analyzed  Torque,  Turn,  Time  System 
which  offers  a window  operating  environ- 
ment, ultra  high  speed  dump  valve  and 
real  time  graphical  display;  the  FARR  com- 
bination drill  pipe/casing/tubing  tongs;  and 
twenty  one  standard  models  of  FARR 
hydraulic  tubing,  casing  and  drill  pipe 
tongs.  In  addition  to  the  standard  models, 
FARR  custom  designs  hydraulic  power 
tongs  for  the  slant  drilling  industry  and  also 
manufactures  a line  of  power  units  (diesel 
or  electric),  pneumatic  kelly  spinners  and 
urethane  thread  protectors.  FARR  is  cur- 
rently seeking  a strategic  partner  to  further 
market  its  products  overseas. 


High  Technology 
Sensors  & Probes 


Z.l.  Probes  Inc.,  incorporated  in  1987, 
designs,  develops,  manufactures  and  dis- 
tributes several  high  technology  sensory 
products  and  systems  used  primarily  for  oil 
and  gas  field  applications.  With  more  than 
50  employees,  the  company  is  now 
branching  out  from  the  oil  and  gas  sector  to 
investigate  other  industry  applications  for  its 
remote  sensing  technology.  The  company 
is  seeking  strategic  alliances,  licensing, 
marketing  and  technology  transfer  opportu- 
nities with  compatible  companies. 


Horizontal  & Directional 
Drilling  Services 


Ryan  Energy  Technologies  Inc.,  trading 
on  the  Alberta  and  Toronto  Stock 
Exchanges,  supplies  horizontal  and  direc- 
tional drilling  services  to  all  sizes  of  oil  and 
gas  companies  in  Western  Canada  and 
the  U.S.  The  company’s  Canadian  field 
operations  are  managed  from  Calgary  and 
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its  U.S.  operation  is  headquartered  in 
LaFayette,  Louisiana.  Ryan  is  now  fielding  a 
total  of  18  horizontal  or  directional  drilling 
systems  at  any  given  time.  The  company 
recently  completed  development  of  its  pro- 
prietary Geological  Steering  Instrumentation 
(GSI)  technology.  While  conventional 
Logging  While  Drilling  technology  identifies 
the  intersection  of  different  geological 
zones,  the  GSI  tool  provides  a 3D  orienta- 
tion of  geological  zones.  In  1997,  Ryan 
released  its  first  version  of  MONITOR  soft- 
ware and  has  field  tested  another  communi- 
cation method  (Electro-magnetic 
Communication)  which  has  been  formally 
added  to  Ryan’s  services.  Ryan  is  seeking 
strategic  alliances  with  technologically 
sound,  complementary  companies  to  pur- 
sue research  and  development  activities 
and  to  expand  the  company  internationally. 


Maintenance  Services 
for  Oil  & Gas  Industries 


Medicine  Hat  Machine  Works  (1977) 
Ltd.  is  a privately  owned  and  operated 
business  which  was  established  approxi- 
mately 50  years  ago.  It  employs  23  and 
has  annual  sales  of  $3  million.  The  com- 
pany offers  a wide  range  of  services  spe- 
cializing in  the  maintenance  of  the  oil  and 
gas  industry.  It  is  fully  equipped  to  handle 
any  mechanical  field  service  and  has  a 
fully  stocked  parts  department  with  a wide 
range  of  quality  engine  and  compressor 
parts.  Its  shop  is  equipped  to  handle 
most  oil  field  related  jobs  including  mig, 
tig,  arc  and  pressure  B welding.  Medicine 
Hat  Machine  Works  is  interested  in  form- 
ing strategic  alliances  for  marketing  and 
distribution  purposes,  it  also  seeks  joint 
ventures  with  compatible  companies. 


ing,  and  directional  and  horizontal 
drilling  services.  Through  the  develop- 
ment and  introduction  of  new  downhole 
tools  and  surface  systems,  the  company 
has  become  a totally  self-sufficient  sup- 
plier of  wireline  services.  Incorporated  in 
1972,  the  company  established  a 
research  and  development  centre  in 
Texas  to  further  develop  its  technology 
base.  Computalog  seeks  a strategic 
alliance  partner  to  assist  the  company 
with  its  efforts  to  pursue  marketing 
opportunities  in  South  America.  Potential 
partners  should  have  a demonstrated 
expertise  in  the  field  of  wireline  services. 


12991  Gas  & Oil 

Production  Equipment 


Alco  Gas  and  Oil  Production 
Equipment  Ltd.  (ALCO)  designs,  fabri- 
cates, markets  and  services  modular 
process  equipment  for  the  production  of 
natural  gas  and  oil.  The  company’s 
modular  equipment  design  permits 
ALCO  to  produce  compact  units  that 
may  be  moved  to  a worksite  and  assem- 
bled immediately.  ALCO  was  incorpo- 
rated in  1972  and  employs  150  people. 
The  company  is  seeking  relationships 
with  engineering  and  manufacturing 
companies  familiar  with  the  oil  and  gas 
industry  to  share  in  growth  opportunities 
such  as  tendering  of  plants  built  in 
Canada  and  shipped  overseas. 


Pipeline  & Facility 
Construction  Inspection 


Computalog  Ltd.,  based  in  Calgary, 
supplies  the  oil  and  gas  industry  with: 
wireline  logging,  perforating,  production 
logging,  wireline  products  manufactur- 


Delcor  Pipeline  Services  Ltd.  is  a 

Calgary  based  company  that  provides 
onsite  inspection  and  quality  control  ser- 
vices for  pipeline  and  facility  construc- 
tion. Incorporated  in  1993,  the  compa- 
ny’s areas  of  specialization  include  pro- 
ject management,  pipeline  integrity  and 
rehabilitation,  full  construction  inspection 


28 


ALBERTA  STRATEGIC  ALLIANCE  OPPORTUNITIES 


and  quality  control.  Delcor  Pipeline 
Services  Ltd.  is  seeking  strategic 
alliances  with  companies  who  may 
require  its  services  in  pipeline  and  facili- 
ties construction  to  increase  the  scope  of 
its  produots  and  services  and  expand  its 
client  base  in  international  markets. 


1251 

Oilfield  Drilling  Equipment 

■i 

Canrig  Drilling  Technology  Ltd. 

designs  and  manufactures  advanced 
technology  oilfield  drilling  equipment, 
specializing  in  top  drive  drilling  systems. 
The  company’s  extensive  engineering 
capabilities  include  leading  edge  design 
and  custom  applications,  accompanied 
by  a full  range  of  installation  and  support 
services.  This  Calgary  based  company 
is  interested  in  pursuing  strategic 
alliance  opportunities  that  complement 
its  current  business  operations.  Potential 
partners  include  both  domestic  and 
international  companies  operating  in  the 
oil  and  gas  industry,  or  supplying  prod- 
ucts, services  and  technologies  that  may 
be  applicable  within  the  industry. 


Manufacturer  of 
Downhole  Tools 


Incorporated  in  1961,  Alberta  Oil  Tool, 
a division  of  Dover  Corporation,  is  a 
manufacturer  of  downhole  tools  for  the 
oil  and  gas  industry.  It  is  the  sole 
Canadian  manufacturer  of  conventional 
sucker  rods  which  are  produced  at  its 
80,000  square  foot  manufacturing  facility 
in  Edmonton.  The  faoility  makes  exten- 
sive use  of  numeric  controlled  lathes, 
robotics  and  work  cells.  Presently  serv- 
ing various  North  and  South  American 
and  Eastern  European  countries,  Alberta 
Oil  Tool  seeks  additional  major  distribu- 
tors and/or  agents  to  further  enhance  its 
market  base  for  its  various  produot  lines. 
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Process  & Mining  Equipment 

■■ 

CAN-K  Process  & Mining  Equipment 
Ltd.  was  established  in  1991  as  a manu- 
facturer and  distributor  for  industrial  prod- 
ucts such  as  castings  (from  a few  grams  to 
80  tons),  forgings,  turbines,  gears  and 
speed  reducers,  mining  and  oil  field  equip- 
ment, and  fabricated  and  machined  com- 
ponents oustomized  to  clients’  needs. 
Most  of  Can-K’s  items  are  sourced  from 
overseas  and  follow  stringent  quality  assur- 
ance standards.  Can-K  also  provides  con- 
sulting services  to  Canadian  companies 
wishing  to  export/market  their  products  in 
Cuba,  India,  Vietnam,  Singapore  and  the 
United  Arab  Emirates.  Can-K  seeks 
agents/distributors  who  can  market  its 
products  outside  of  Alberta,  specifically 
Saskatchewan,  Ontario,  Quebec,  British 
Columbia  and  the  U.S.  Can-K  will  also 
consider  agents/individuals  within  Alberta 
with  a proven  record  of  marketing. 


RETAIL/WHOLESALE 


Xenon  International  Marketing 
Research  Inc.,  incorporated  in  1986,  car- 
ries out  market  research  and  import  and 
export  consultations  and  services  to 
Alberta-based  companies.  In  addition,  it 
owns  and  operates  a “Made  in  Alberta” 
retail  gift  store  in  an  Edmonton  shopping 
mall.  The  company’s  mission  is  to  open  a 
“Made  In  Canada”  gift  store  in  Seattle, 
Washington  and  to  franchise  this  concept 
through  the  U.S.  The  stores  will  feature 
the  best  of  Canadian  products  and  cul- 
ture from  aoross  the  nation.  Xenon  is 
seeking  joint  venture  partners  and  fran- 
chising interest(s)  to  expand  the  “Made  In 
Canada”  retail  stores  to  several  U.S.  cen- 
tres. A strategic  alliance  partner  is  sought 
to  help  establish  the  pilot  store  in  Seattle. 
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Catalytic  Heaters  & Other 
Infra-Red  Heating  Products 


Cis-Can  Industries  has  been  serving 
industrial  customers  with  innovative  infra- 
red heating  solutions  for  over  30  years. 
Cis-Can’s  main  produets  are  the  CATA- 
DYNE  infra-red  heaters.  These  heaters 
efficiently  convert  hydrocarbon  fuels  into 
infra-red  energy  which  provides  many 
advantages  over  conventional  heating. 
Cis-Can  also  provides  ovens  and  other 
related  products.  The  company  is  inter- 
ested in  working  with  agents/distributors  in 
South  America  (e.g.  Brazil  and  Argentina), 
India  and  Australia/New  Zealand. 


type  of  organization.  With  a goal  to 
reduce  waste,  build  profit  and 
inorease  productivity,  its  structured 
systems  bring  together  the  best  ideas 
and  practices  of  management,  staff 
and  customers.  Its  produets  are  ideal- 
ly suited  to  maximize  effeotiveness  in 
tight  labour  markets  with  demanding 
soheduling  and  oustomer  require- 
ments. Produets  are  delivered 
through  consultants  and  organizational 
development  professionals  and  dis- 
tributed through  associates  and  dis- 
tributors. This  Calgary  based  compa- 
ny is  seeking  strategie  alliances  to  tap 
the  market  potential  which  exists  for  its 
products. 


SERVICES 


Professional  & 

Technical  Personnel  Recruiters 


The  Design  Group  Staffing  Services 
Inc.,  based  in  Edmonton  with  offices 
located  throughout  Western  Canada,  has 
become  internationally  reoognized  as  a 
provider  of  skilled  professionals,  consul- 
tants, contract  staff  and  flexible  work 
teams  for  industry  clients.  Incorporated  in 
1976,  the  oompany  employs  760  and  has 
annual  sales  of  $44  million.  Its  clients 
include  the  following  industry  sectors; 
engineering,  petro-ehemioal,  oonstruo- 
tion,  pulp  and  paper,  oil  and  gas,  mining, 
utilities  and  manufacturing.  The  Design 
Group  is  seeking  potential  strategie  part- 
ners for  joint  venture  marketing  projects  or 
an  ongoing  marketing  agreement. 


1410| 

Management  Development 

■■ 

Program 

With  associates  in  Alberta,  Ontario 

and  the  U.S.,  Directed  Business 
Concepts  assists  in  creating  produc- 
tive customer-focused  teams  in  any 


TRANSPORTATION 
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Engineering  Consultants 

wm 

Amtech  Aeronautical  Limited  pro- 
vides specialized  engineering  and  pro- 
ject management  services  in  the  aero- 
nautical systems,  science  and  engi- 
neering disciplines  and  in  the  develop- 
ment of  electro-mechanioal  systems. 
Inoorporated  in  1991,  the  company 
employs  9 in  addition  to  having  5 
Associates.  Amtech  maintains  modern 
engineering  facilities  that  include  CAD 
and  analysis  capabilities.  Recently, 
Amtech  initiated  action  which  will  lead 
to  accreditation  to  ISO  9001  and  the 
company  has  opened  an  engineering 
facility  in  Calgary  to  complement  its 
Medioine  Hat  operations.  Amtech  is 
seeking  to  establish  strategic  alliances 
with  companies  who  can  provide  mar- 
keting expertise  and  contaots  for  tech- 
nical/engineering servioes  internation- 
ally. Aeronautical,  aviation  or  aero- 
space experience  would  be  a desir- 
able attribute. 
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Aircraft  Maintenance 
& Modification 


CAE  Aviation  Ltd.  is  a full-service 
provider  of  airoraft  maintenance,  modi- 
fication and  publioations  servioes  with 
a reputation  for  high  quality  work.  The 
company  is  currently  seeking  strategic 
alliances  that  will  assist  the  company’s 
efforts  to  expand  its  presenoe  in  areas 
of  opportunity  strategic  to  the  compa- 
ny. Prospeotive  partners  will  have  a 
demonstrated  expertise  and  success- 
ful track  record  of  oonducting  high 
level  marketing  initiatives  with  prefer- 
ably commercial  airlines.  They  will  also 
offer  products,  services  or  technology 
that  can  complement  CAE’s  present 
business  activity  in  the  publishing  of 
teohnical  manuals. 


Aviation  Repair  & Overhaui 


Field  Aviation  West  Ltd.  was  estab- 
lished in  Calgary  in  1952.  Today,  Field 
Aviation  West  employs  more  than  200 
people  and  encompasses  234,000 
square  feet  of  hangar  and  shop  space 
with  270,000  square  feet  of  ramp  area. 
The  company  provides  comprehensive 
airoraft  maintenance  services  including 
inspection,  repair,  overhaul  and  modifi- 
cation to  a wide  variety  of  fixed  and 
rotary  wing  civilian  and  military  aircraft; 
aeronautical  design,  particularly  relating 
to  the  outfitting  of  aircraft  maintenance, 
modification  and  repair  servioes;  com- 
prehensive spare  parts  manufaoturing 
and  distribution  services  for  de  Havilland 
Caribou,  Buffalo  and  Twin  Otter  series 
aircraft  and  others;  and  aircraft  interior 
and  seating  design,  manufaoturing  and 
installation.  Field  Aviation  is  seeking  a 
strategic  alliance  partner  involved  in  the 
aircraft  maintenance  and  allied  support 
services. 


Aircraft  Painting 
& Maintenance 


Aero  Paint  Canada  Inc.  is  a service  busi- 
ness which  specializes  in  the  painting  of 
rotary  and  fixed  wing  aircraft.  From  its 
facilities  at  the  Cooking  Lake  Airport,  the 
company  provides  a broad  range  of  ser- 
vices relating  to  aircraft  maintenance  and 
refurbishing.  The  company  offers  a com- 
plete sheet  metal  facility,  interior  refur- 
bishing, windows  and  other  related  air- 
oraft  parts,  avgas,  a pilot’s  lounge  and  a 
courtesy  vehicle.  Aero  Paint  Canada  is 
seeking  a strategic  alliance  partner 
involved  in  the  manufacturing  of  aircraft 
parts  which  would  subsequently  require 
painting.  Prospective  partners  should  be 
in  a position  to  offer  products  or  services 
that  will  complement  the  company’s  mar- 
keting and  sales  efforts. 
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Aircraft  Modifications  & Repairs 

■■ 

Alberta  Aircraft  Overhaul  (1987)  Ltd. 

provides  a wide  range  of  services  for  the 
commercial  and  private  aircraft  operator 
focusing  on  structural  modifications, 
installations,  repairs  and  inspections. 
The  company’s  extensive  experience 
has  been  gained  in  such  commercial  air- 
craft services  as  aircraft  interior  re-con- 
figurations, video  entertainment  system 
installations,  manufacturing  of  aircraft 
components,  and  “C”  and  “D”  ohecks. 
Based  in  Calgary,  Alberta  Aircraft 
employs  30  and  generates  annuals  sales 
of  $2.3  million.  It  wishes  to  establish  a 
strategic  alliance  which  will  aid  in  the 
development  and  support  of  an  aero- 
space manufacturing  program.  Alberta 
Aircraft  would  be  willing  to  enter  into  a 
joint  venture  which  will  utilize  the  compa- 
ny’s fabrication,  manufacturing  and  tech- 
nical expertise  in  the  development  of  a 
manufacturing  program. 
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structural  Repair  of  Aircraft 

wm 

Aircraft  Training  and  Technical 
Services  (ATTS)  Ltd.  provides  structural 
repair  and  overhaul  of  light/medium  air- 
craft, as  well  as  basic  training  of  techni- 
cians. This  Edmonton-area  company  was 
founded  in  1994  and  has  6 employees. 
ATTS  also  provides  technical  consulting, 
corrosion  inspection  services,  corrosion 
removal,  repair  and  prevention  services, 
and  installation  of  modifications.  Its  train- 
ing services  component  is  composed  of 
introductory  seminars,  safety  seminars, 
technical  books,  video  series  and  career 
planning.  ATTS  is  looking  to  form  a strate- 
gic alliance  with  a company  or  companies 
to  supply  aircraft  parts  and  also  with  bro- 
kers who  require  refurbishing  of  aircraft. 


1480  Aircraft  Propeller 

& Governor  Specialists 


Western  Propeller  is  a wholly-owned  limit- 
ed corporation  founded  in  1947  and  is 
dedicated  exclusively  to  the  repair  and 
overhaul  of  propellers,  governors  and 
associated  controls  and  accessories.  The 
company  has  a network  of  three  strategi- 
cally located  services  centres  in  Canada; 
Edmonton;  Richmond,  B.C.;  and  Winnipeg, 
Manitoba.  Western  Propeller  also  provides 
special  services  of  cadmium  electro-plat- 
ing, chromic  acid  anodizing,  non-destruc- 
tive testing  and  in-house  machining  and 
media  blasting.  The  company  is  seeking 
strategic  alliances  with  compatible  compa- 
nies to  help  expand  its  propeller/governor 
marketing  and  sales  efforts  worldwide. 


Western  Avionics,  one  of  Canada’s  most 
modern  and  well  equipped  avionics  facili- 
ties, offers  a full  complement  of  diversified 
avionics  services  including  equipment 


overhaul,  retrofit  and  new  aircraft  installa- 
tions, specialized  manufacturing  and  new 
product  research  and  development.  In 
addition,  the  company  is  an  authorized 
service  and  warranty  centre  for  most  major 
avionics  manufacturers.  Western  Avionics 
is  a Transport  Canada  Approved 
Maintenance  Organization  and  a Transport 
Canada  Design  Approval  Organization,  in 
addition  to  having  ISO  9002  certification. 
The  company  is  looking  at  a range  of 
strategic  alliances  possibilities  including 
joint  venture,  licensing,  marketing,  and 
technology  transfers.  It  is  also  seeking  a 
complementary  party  for  aircraft  retrofitting. 
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REGISTRATION/RESPONSE  FORM 


Yes,  I would  like  to  partioipate  in  the  Investment  Matching  Service  of  Alberta.  I understand  that 
this  confidential,  professional  service  is  provided  at  no  cost  to  potential  investors  and  Alberta 
companies  seeking  investment  capital  or  strategic  alliance  partners. 

□ Please  add  my  name  to  the  mailing  list  for  future  volumes  of  the  Investment  Matching 
Service  of  Alberta  Catalogue. 

□ My  company  is  seeking  investment  capital  and/or  strategic  alliance  partners  and  I would  like 
further  information  on  registering  with  the  Investment  Matching  Service  of  Alberta. 

□ I am  searching  for  qualified  investment  opportunities  and  would  like  to  be  registered  with  the 

Investment  Matching  Service  of  Alberta. 

□ I am  interested  in  the  following  specific  opportunities: 

Reference  Number:  Description: 


Company  Name: 
Contact  Person  Name: 


Title: 


Address: 


City: 

Province: 

Postal  Code: 

Telephone  Bus: 

Facsimile: 

Mail  or  Fax  this  form  to: 

The  Investment  Matching  Service  of  Alberta 
Alberta  Economic  Development 
4th  Floor,  Commerce  Place 
10155-102  Street 

Edmonton,  Alberta,  Canada  T5J  4L6 
Telephone:  (403)  422-6236 
Telefax:  (403)  422-9127 


October  1997 


National  Library  of  Canada 


3 3286  51423  9702 


Alberta  Economic  Development 
Investment  Matching  Service  of  Alberta 
4th  Floor,  Commerce  Place 
10155  - 102  Street 
Edmonton,  Alberta 
Canada  T5J  4L6 
Telephone:  (403)  422-6236 
Telefax:  (403)422-9127 
E-Mail:  imsa@censsw.gov.ab.ca 
Internet:  http://www.edt.gov.ab.ca/imsa 


October  1997 
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